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. yet the Equitable Case Method showed 
him how to previde for his family 
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GEORGE THORNTON 


1 year — savings 83000 life insurance 1 son 12 vear- 


old and a daughter 9. Mrs. Thornton is not very strong. What ir 
surance plan should Thornton follow? 
Taking the insurance already owned by Thornton and 
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m Equit ible agent worked out this pl mn 


out of mneome 
Thornton. the be 


Mr 
hecause | 


for life (necessary bec 


nehetry, to receive 


er ill health would make self support 


in adequate meone 


a hardship) 
This income to be c« rsice r ibly greater during the 
years after Thornton's death. (Even if death oc« 


year after the plan went into effect, this would assure the support 
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vl sel f the children till ages 22 and 19 respectivel 
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is right for another mar 
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yuld find it im 


nav not be right for you. You v 


teresti ind he Ipfi l to talk this over with an Equit able repre 
sentative, thoroughly trained in applying the Case Method. I 
studying your own case and recommending a plan to fit ut, | 
will show you the most effective way to assure the economix 


security of your de pe ndents and yourself 
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Advertising the 
EQUITABLE CASE 
«~—_METHOD 


For several years the “Case 
Method” has been 


educational training courses of 


used in the 
The Equitable. By means of it, 
Equitable Agents have been taught 
to analyze a man’s need for life 
insurance, and to fit the policies 


to his specific requirements. 


The EQUITABLE ‘“‘CASE 
METHOD”? of life 


planning is now being brought 


insurance 


before the public in a series of 
advertisements in national maga- 
zines and weeklies. It is hoped 
thereby to acquaint the public 
with the value of a careful study 
of the individual’s needs before 
a particular type of policy is rec- 
ommended. The advertising is 
also designed to call attention to 
the fact that Equitable Agents are 
especially trained to render such 


a service. 
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This Week: 
ROLLER SKATES 


Robert Monaghan, assistant director, 
publicity department of the National Bu- 
reau of Casualty & Surety Underwriters, 
discusses the repercussions in casualty in- 
surance of the roller skating fad in a style 
familiar to his readers when he was a staff 
member of The Spectator. His remarks 
begin on page 6. 

* * * 


DOORWAY 


Truly an insurance doorway to protection, 
the entrance to the main office and test- 
ing station of Underwriters’ Laboratories, 
207 East Ohio Street, Chicago, is pictured 
on the front cover of this issue, and a de- 
scription of the group of buildings compris- 
ing the Chicago plant appears on page 15. 

. * * * 


PRESIDENTS 


Complete report of the twenty-seventh 
annual convention of the Association of 
Life Insurance Presidents, held last week at 
the Waldorf-Astoria in New York, by a staff 
writer, summarizing the outstanding ad- 
dresses of this brilliantly conducted meet- 
ing. 

“se & 


RESOLUTION 


The resolution on sound money adopted 
by the Life Presidents at New York is 
printed in full on pages 12 and 13. This 
statement sums up the entire arguments in 
favor of a stabilized monetary program. 

* * * 


Next Week: 
INVESTMENTS 


A digest of Dr. S. S. Heubner's address 
on "The Increasing Trend to Insurance as 
Investment," delivered at the Insurance Day 
meeting in Hartford, Conn. Dr. Heubner, 
professor of Insurance and Commerce at 
the University of Pennsylvania and dean of 
the American College of Life Underwriters, 
is a keen student of life insurance eco- 
nomics and his views on insurance prop- 
erties during a period of unsettled business 
offer an important contribution to the sub- 
ject. 








Worth a Try 


S 1933 draws toa close, reports from the world of agriculture, com- 
A merce and industry give concreteness to the general feeling that 
1934 will open its doors to an era already keynoted to the 
optimism of a healty trade revival. Added to the employment incident 
to gigantic public works programs are available many statistics which 
definitely indicate that the unemployment roll is being further depleted 
by activities in basic private enterprises. 

Automobile output for last week was 23,326 units as compared with 
13,400 units in the same week a year back. The cash income of the Ameri- 
can farmer during: October was $588,000,000 or 44 per cent above his 
income in October of 1932. Almost 100,000 more cars were loaded on 
American railways during the week of November 25 than were loaded 
during the same week of a year ago. Steel production showed a corre- 
sponding advance in the same week from 25.1 of capacity in 1932, to 42.3 
in 1933. Prices for stocks and wheat and bonds and cotton in the vari- 
ous markets of the nation, have all shown constant recent advance with 
every evidence that the curve will be consistently upward, 

Much ground has been lost that can be reclaimed during 1934. This 
applies to each of the three main departments of the insurance business. 
Records show that premium volume upon which the income of the 
agency staff is based was far below in 1932, that of 1931. Little of it 
was recouped during 1933. With business once more in full swing no 
delay can be brooked in the restoration of insurance to its pristine posi- 
tion as the complete protector. The records show that in 1932 the pre- 
mium volume of casualty companies was $88,000,000 below that of 1931. 
Premiums collected by fire companies were $104,000,000 less than those 
in 1931. New premium receipts by life insurance companies fell $71,- 
000,000 under the 1931 aggregate. Here indeed rests the quota of in- 
crease for the agency organization of 1934. Those agents who are alive 
to the opportunities which a reviving nation present will participate in 
a golden harvest. These men thoroughly understand and analyze the 
viewpoints and needs of the new buyer. They are planning with this 
knowledge for a year of work and service. The reward is worthy of 
their every effort. The need for insurance is no less than ever. Only 
the buying power was temporarily withdrawn. The nation is once more 
on an earning basis, the above figures in premium loss would indicate 
that life insurance agents attuned to business renewal should share in 
some $23,000,000 of commissions with premiums at their 1931 level. 
Casualty agents will be benefited by practically $20,000,000 while the 
fire agents have as their impetus more than $26,000,000. Upon these 
trends each insurance agent in the country should build his hopes. 
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F you got around to see the circus 
this year, you know that Ringling 
Brothers have the Wallenda troupe, 

equilibrists who perform feats on a 

tight wire way up in the top of the 

tent, calculated to take your breath 
away. They’re good, too. If you read 
the sports pages, you know that Emmet 

Toppino, the Loyola flash, can crack off 

60 yards in 6 seconds. He’s good, too. 

If you remember, Soyna Henie, the 

Norwegian figure skater, you know she 

can etch whirls, swirls and pirouettes 

on the ice in a fashion second to none. 

She’s good, too. 

But if you go out 
of roller skates for 
you’re going to see a sight that will 
make the performances of the celebri- 
ties above look awkward, off balance and 
incredibly slow. At that’s the 
way it appears in Central Park, New 
York City, and the way reports from 
St. Louis, Chicago, Cleveland, Detroit, 


and buy a pair 


your youngster 


least 


and several South Atlantic cities de- 
scribe it. 
Liability Claims 
The kids, most of them, can skate, 
and no mistake. But because of the 


fad that is spreading crazily through- 
out the country, they are skating into 
trouble, running into all kinds of ac- 
cidents, a great number of which have 
been costing casualty companies an in- 
creasing amount of money in liability 
claims. 

Last month, half of New York City, 
it seemed, was out on roller skates. You 
saw all sizes and shapes—from proto- 





SKATING ACCIDENTS 


Caught Off Guard by a Fad That Spread 
Country-Wide, Accident Prevention Author- 
ites Are Getting Brief Respite During Winter 
Months to Muster Regulatory Measures; The 
Code Broadcasted by the National Bureau of 
Casualty & Surety Underwriters Offers Many 


Excellent Suggestions 


By ROBERT MONAGHAN 


Assistant Director, Publicity Department 
National Bureau of Casualty & Surety Underwriters 


types of Booth Tarkington’s little 
Orvie and Willie Baxter to Arthur 
Train’s Mr. Tutt. They swarmed to 


the parks, jammed the streets and over- 
ran the drives. Some of them skated 
slowly and easi.y, affecting a fine 
Dutch roll, but the majority clattered 
down the pike hell bent for election, 
scattering everything in their path. As 
a result, motorists began picking dozens 
of wheel-footed enthusiasts out of 
bumpers and fenders and carting them 
off to the overworked hospital accident 
wards. Pedestrians either had to learn 
the best systems of “blocking out,” or 
submit passively to a dozen upsets and 
collisions every hundred steps. It may 

that a great many prome- 
weren't passive, and a 
unreported mishaps to 


be noted 


naders so 
number of 
trouser seats occurred. 

That crazy game, “snap the whip,” 
was imported from the ice ponds, and 
spill several boys and 
all the landscape, and to 
additional peril and zest to the 
sport. As a skater, if you didn’t have 
a couple of mercurochromed knees and 


it served to 
girls over 


add 


a bruised elbow, you were a neophyte, 
and you didn’t belong in the big 
leagues. 


Bureau Action 
Things worked themselves up to such 
a pitch, that one day, an exasperated 
claim man called up the Bureau and 
said, “Hey—about this roller skating 
business. What are you going to do? 
They’re nicking us all over the lot!” 
Promptly we wrote to the police de- 


partments of 50 good sized cities asking 
what the situation was in their com- 
munities. We found (to date) that 
the craze had spread as far west as 
Milwaukee and St. Louis; that it was 
raging in Chicago, Cleveland, and 
Detroit, and with the exception of Mil- 
waukee, that the cities had experienced 
a sharp increase in accidents. Down 
South, especially along the Atlantic 
States, where roller skating is a popu- 
lar winter sport, the city fathers were 


more concerned than usual over acci- 
dent conditions, because of the fact 
that the fad was apparent there. 
Accident Returns 
From two to five times as many 
accidents as a year ago were reported. 
St. Louis said five times as many; 


Cleveland 19 accidents and one fatality; 
Chicago reported an increase in fatali- 
ties; Detroit was forced to create a 
new accident classification entering 122 
accidents as “due to roller skating.” 
Baltimore, two years ago “the safest 
city,” reported 90 accidents and 3 fatali- 


ties as against 27 accidents and no 
death a year ago. For the first 10 
months of 1933, New York City re- 


ported 360 injuries and 5 deaths as 


compared with 171 injuries and 9 
fatalities for the same period a year 
ago. 


“Hitching rides” on the backs of cars 
and trucks is the biggest accident pro- 
ducer, and that trick holds certain 
grief for its practitioners, according to 
the policemen. It is one practice which 
the authorities are zealously attempting 
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Safety Education Magazine 


Hitching rides on the backs of cars and trucks is the biggest accident producer connected with roller skating. 
The little girl let go of the truck and is coasting directly into the path of an automobile approaching 


what frequently happens. 


to stop; New York City reporting 708 
out of 1155 arrests for juvenile delin- 
quency as due to that cause. 

Many of the cities frankly admitted 
being caught off guard by the prob- 
lem. Hitherto roller skating had been 
confined to little tots who flopped 
around on the sidewalks in front of 
their houses, or to a handful of dreamy 
couples at commercial rinks. Faced 
with the new fad, they were, however, 
trying to enforce old-time ordinances 
against skating on main, business 
thoroughfares. Lacking such 
they were attempting to create them. 

Some of the cities were working 
diligently at the subject, however, and 
order is beginning to come out of chaos. 
The gist of their procedure was com- 
bined and augmented by the conserva- 
tion staff of the National Bureau and 
country-wide on behalf of 
companies as their contribu- 
tion to the control of the accident 
problem. Described as a “code” by the 
New York the suggestions 
follow: 

“First, we recommend the passage of 
local legislation prohibiting skaters 
from using main streets and highways, 
and from skating in business districts. 

“To compensate for this, any one of 


laws, 


released 
member 


Times, 
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from the opposite direction. 


offered. 
parks may be 

Public 
available. 


three alternatives may be 
Adaptable 
turned over to 
playgrounds may be made 
The third is to rope off or barricade 
residential districts. This 
obtaining the consent 


sections of 


skaters. school 


streets in 
can be done by 
of the proper municipal department and 
the permission of a majority of resi- 
dents in the closed streets. A rotating 
plan might be advisable in various dis- 
tricts so that one street is not made to 
bear the entire burden. A time limit or 
curfew hour should be set and rigidly 
enforced. 

“The should that 
children do not skate to and from school. 
Municipal, police and park authorities 
should enforce other regulations, espe- 


schools see to it 


~ 
TT Adults are blamed for the in- | 
crease in accidents to chil- 
dren. The examples set by 
fathers and mothers skating 
| in the streets, sweep away the 
fear of stepping into the road- 
way and of playing in the 
street, built up in children by 
policemen’s talks and teach- 
ers’ reminders. 








| 
| 
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The picture shows 


cially the extremely dangerous practice 
of ‘hitching.’ ” 

By all the signs, roller skating now 
appears to be a genuine hazard not only 
to adult and child skaters, but to motor- 
ists and pedestrians as well. Curiously 
enough, adults are blamed for the in- 
crease in accidents to children. Edward 
A. Mitte, Detroit’s director of traffic, 


said: “Children learn by -watching 
older persons. Last spring, when the 
roller skating craze swept Detroit, 
these children saw their fathers, 


mothers and other adults skating in the 
streets. The fear of stepping into the 
roadway, and of playing in the street, 
built up by policemen’s talks and teach- 
er’s reminders, was swept away. 
Children swarmed into the streets and 
child traffic fatalities increased 76 per 
cent.” 

Winter weather will cut down the 
skating population to a large degree. 
But the sport is splendid, economical 
exercise, and next spring the legions 
will come forth again a thousandfold, 
eager for the thrill that eight little 
wheels (or four, if you’re an Eagle 
Scout skater) and a long stretch of 
smooth, open pavement can give. It 
would be a good idea for insurance men 
to make a note in the 1934 calendar 
for a catch on the rebound. 
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With the Editors 


The Presidents’ Convention 
NOTHER milestone in the march of 
progress by life insurance was 
passed last week with the convening 


of the 27th annual meeting of the 
Association of Life Insurance Presi- 
dents in New York. An enlighten- 


ing version of modern national history 
could be written from a perusal of the 
printed record of those 27 gatherings, 
a more comprehensive one, in fact, than 
will be the good fortune of most future 
students to encounter. The 1933 pro- 
ceedings will contain a significant chap- 
ter in this record of the nation’s most 
stabilized business. It will reflect the 
passing of the depression, with the 
steadying hand of insurance still guid- 
ing and urging the masses of America 
onto higher and more solid ground. It 
will reflect something of the vision of 
the leaders of the industry who builded 
so well during the past quarter of a 
century, and give evidence that such 
leadership endures, promising still 
greater achievement in future years. 


Sound Money 


HE position of life insurance on the 

money question is now pretty defin- 
itely established, with the Association 
of Life Insurance Presidents, the 
American Life Convention, and all the 
other major executives’ and agents’ or- 
ganizations having gone on record in no 
uncertain terms in their advocacy of 
a sound money program. The interests 
of the life companies are so manifestly 
bound up with the interests of the great 
mass of the American public that 
their stand on this vital question is an 
important contribution to sane and 
conservative thought and no doubt will 
make itself felt in public opinion. 

So, while the agent in the field can 
say with his home office representatives, 
that he believes the people of the 
United States are entitled to the sound- 
est monetary system and to a currency 
of the highest possible degree of stabil- 
ity, he will do well to leave the mission- 
ary work in these matters to the com- 
pany officials and stick to his primary 
function. He can assure his policy- 
holder that, come what may, the life 
insurance dollar will be the soundest 
dollar there is in the country and, what 
is more, it often will be an emergency 
dollar whose value can never be ap- 
praised in terms of gold content or in 
direct purchasing power. And still fur- 
ther, he can assure most of them that 
when collected at maturity it will be 


a dollar that the beneficiary never 
would have possessed without the bene- 
fits of a life insurance contract. 


Farm Fire Losses 


ERHAPS no other class of people 

even in the past three years when 
all of us are having our troubles has 
had as much attention called to its 
many ills as the farmers. The Gov- 
ernment has done much for the farm- 
ers and apparently is prepared to do 
much more. One way in which they 
could themselves aid more than perhaps 
they have been doing to reduce waste 
and loss and so relieve, if even in a 
small measure, their distress, is to take 
greater precautions and show more co- 
operation in connection with fire, losses. 

When a thing burns up that is the 
end of it. The thing destroyed may 
be replaced but a commodity has been 
forever lost. On another page of The 
Spectator this week appears an article 
stating that reports from the United 
States Department of Agriculture and 
from insurance companies. estimate 
that the farm fire losses in the United 
States will amount to approximately 
$100,000,000 during the present year. 

It is true that the farm does not and 
cannot have the protection against fire 
that is maintained by the modern fire 
departments of even the smaller cities 
fire 


and while many of the special 
hazards of congested districts are ab- 
sent from the farm there are others 


that should always be guarded against 
with the greatest diligence. Once the 
farm house or the barns get on fire the 
probability that the fire cannot be 
quickly extinguished but will result in 
a total loss makes it more imperative 
than ever that the greatest precaution 
be exercised against the possibility of 
a fire starting. 
The educational 
National Fire Waste Council, the 


work done by the 
Na- 











FROM THE RECORDS 


A sermon in statistics is contained in the 
following tabulations of life insurance pay- 
ments during the depression. These fiqures, 
taken from the address of Fred A. How- 
land, Chairman, Association of Life Insur- 
ance Presidents, do not include the total 
of sums loaned to policyholders. 


LIFE INSURANCE PAYMENTS 


To To 
Year Policyholders Beneficiaries Total 
1929 1,131,000,000 831,000,000 1,962,000,000 
1930 1,363,000,000 884,000,000 2,247,000,000 
1931 1,663.000,000 944,000,000 2,607,000,000 
1932 2,156,000,000 931,000,000 3,087,000,000 


1933 2,175,000,000 925,000,000 3,100,000,090 


Total 8,488,000,000 4,515,000,000 13,003,000,000 








— 


tional Fire Protection Association, the 
National Board of Fire Underwriters 
and many other organizations as well 
as the fire insurance companies them- 
selves has unquestionably accomplished 
great good. New projects are under 
way and about to be started and ways 
and means to reduce the annual farm 
fire loss are daily being brought to the 
attention of those who live on the 
farms. There can not be too much of 
it and it is to be hoped that the farm- 
ers themselves will cooperate even more 
than they have done in the past to re- 
duce the loss. A hundred million dol- 
lars a year is far too great a sum to 
be lost in this fashion. 


Christmas Candles 
HE National Board of Fire Under- 
writers is not at all enthusiastic 
over the report that Mrs. Roosevelt has 
announced that because the President 
doesn’t like electrically-lighted Christ- 
mas trees the Roosevelts plan to have 
theirs’ in the upper halls of the White 

House, lighted by real candles. 

In a bulletin issued by the National 
Board fear is expressed lest this ex- 
ample set by the President may in- 
fluence many others in more humble cir- 
cumstances to follow suit. The bulletin 
admits that a tree illuminated by can- 
dles is a pretty sight, but it fears that 
it would not be at all difficult for a 
tree so decorated to be set on fire by 
one of the lighted during a 
gay celebration. 

Possibly Mrs. Roosevelt will .change 
her plans, but in any event it is safe 
that sufficient precauticns 


candles 


to assume 


will be taken to make sure that no 
tragedy results at the White House 
even if candles are used. 

Yet we agree with the National 


Board that in this modern day there is 
no place for lighted candles in the 
Christmas celebration. In Hartford, 
Conn., famous among others things for 
the great insurance companies there 
domiciled, and, quite likely, in many 
other places, it was for years the cus- 
tom, especially along Asylum Avenue 
and adjacent streets, for the front win- 
dows of the houses to be decorated on 
Christmas eve by lighted candles. The 
danger was always a serious one, and 
the carrying out of the tradition that 
caused the custom is now more often at- 
tained with nearly the same effect of 
beauty by the use of electric lights. 
We trust the Roosevelts’ plans for using 
candles on the White House Christmas 
tree will not inspire others to do the 
same thing. 
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Time 
Weekly News Review 


Adoption of a basis for valuing 
securities for use in the 1933 annual 
statements of insurance companies 
features the winter meeting of the 
National Convention of Insurance 
Commissioners in New York. 





The Association of Life Insurance 
Counsel observes its twentieth an- 
niversary at the annual two-day meet- 
ing, held in New York, and elects 
Alfred Hurell, vice-president and qen- 
eral counsel of the Prudential Insur- 
ance Company of America, as presi- 
dent. 





The twenty-seventh annual meeting 
of the Association of Life Insurance 
Presidents is held in New York with 


Fred A. Howland, president of the | 


National Life Insurance Company of 
Montpelier, Vt., presiding as chair- 
man. 





Favorable results obtained from the 
year's activities are reported at the 
annual meeting of the Insurance Fed- 
eration of America, Inc., in New York. 





Merger of the Hawkeye Life Insur- 
ance Company of Des Moines, la., 
and the Service Life Insurance Com- 
pany of Omaha, Neb., is approved 
by Insurance Commissioner E. W. 


Clark of lowa, the Service Life to | ° 


assume the contracts of the Hawkeye 
Life. 





A. E. Archibald, formerly with 
Woodward, Fondiller, Ryan & Sharp, 
consulting actuaries of New York, is 
appointed actuary of the Volunteer 
State Life Insurance Company of 
Chattanooga, Tenn. 





The Life & Casualty Company of 
Chicago offers to assume the name 
of the Peoria Life Insurance Company 
and move its headquarters to Peoria 
if granted the reinsurance contract of 
the company. 





Harry E. McPherson, resigns as pres- 
ident of the American Union Life 
Insurance Company of St. Joseph, 
Mo., to join the General American 
Life, and is succeeded by Richard L. 
Douglas, general counsel of the Amer- 
ican Union and for the past year 
chairman of its executive committee. 





The Michigan Life Insurance Com- | 


pany of Detroit reinsures the monthly 
premium accident and health business 
of the Columbus Mutual Life Insur- 
ance Company of Columbus, Ohio. 





Stockholders of the Maryland Cas- 
ualty Company of Baltimore, vote in 
favor of the recapitalization plan 
recommended by directors to reduce 
par value of the company's capital 
stock from $2 to $I a share, and to 
increase total authorized capitaliza- 


tion to $6,500,000. 





P. F. Burke, formerly with the Trav- 
elers Insurance Company of Hartford, 
is elected a vice-president in charge 
of the casualty claims department of 
the Indemnity Insurance Company of 
North America. 











HN 














hyphen Smit 





“Code? Code? 


| don't remember having asked 
for any code." 
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By ROBERT WADE SHEEHAN 


“4 ORSE Than WAR” was the way the 

YY traveiers put it in one of their booklets 

which annually indict this nation for its 
shocking autocidal record. 

Worse than war, indeed. The other day in New 
York Major Phillip Townsend Case, United States 
Marine Corps (retired), stepped off the curbing at 
an appointed cross-walk to be cut down and left to 
die in the slush and snow by a hit-and-run driver. 


One of the greatest dramas of our time 
“What Price Glory?” the first realistic portrayal of 
war to reach the American stage. It is generally 
understood that the leading character, “Captain 
Flagg,’ was inspired by the courage, gallantry and 
heroic deeds of the real-life officer who was Major 
At any rate, Major Case fought through the 
war with distinction, carried on through every 
minute of the Baitle of Belleau Wood despite ugly 
wounds, and was characterized by his subaltern, 
Lieutenant Lawrence Stallings, co-author of “What 
Price Glory?” as the greatest commanding officer in 
the A.E.F. 

You can, if you wish, ascribe the tragedy of 
Major Case to the inscrutable workings of a curious 
fate. You can, if you please, muse philosophically 
over the Cosmic orders that called for this man to 
fight his way free through the raining bullets of 
Flanders and to be sprawled lifeless, years later, on 
a peaceful American thoroughfare—the victim of a 
thoughtless, spineless fool. 


was 


Case. 


But it is something less than curious, and it is 
something more than fate. In eighteen months of 
fighting 50,510 of Major Case’s comrades were killed 
in action. Over a similar stretch of time, reckless 


automobile drivers were able to snuff out 53,650 | 


lives. 
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Tide 
Current Economic Trends 


November department store sales 
in the 12 Federal Reserve districts, 
with the exception of the Boston, 
Philadelphia and New York districts 
which dropped | per cent each, 
showed increases of | per cent to 
15 per cent over November, 1932. 








In New York State, total factory 
payrolls dropped 4.1 per cent and 
factory employment 3 per cent from 
the middle of October to the middle 
of November, although, compared 
with the corresponding period last 
year, the number of persons working 
| in the state's factories and the total 
| amounts of wage payments are higher 
| by 14.6 and 17.4 per cent respec- 
tively. 





Composite average of 70 industrial 
stocks on the New York Stock Ex- 
| change for the week ended December 
| 9, 1933, according to the New York 
| Herald Tribune, closed Monday at 
125.13 and closed Saturday at 126.85. 





Composite average of 30 rails for 
the same week closed Monday at 
33.25 and closed Saturday at 36.12. 





| Composite average of 30 bonds on 
the New York Stock Exchange closed 
Monday at 82.55 and closed Saturday 
at 84.04. 





The steel industry, operating last 
| week at a fraction over 28 per cent 
| of capacity, reports a favorable out- 
| look, with railroad buying and auto- 
| motive inquiries prominent in the 
| market. 

| 





Wheat prices advanced 2!/2 to 3% 
cents a bushel on the Chicago Board 
of Trade last week under aggressive 
| Eastern buying and local short cover- 
| ing, based on strength in coarse 
| grains, bullish crop reports and ex- 
| tremely light primary receipts. 





Cotton futures last week fluctuated 
| over a range of only 19 to 23 points, 
| at one time showing losses of I1 to 

13 points, but closing near the tops 
for the week and 3 to 9 points net 
| higher. 





Anticipating a market which con- 
ceivably may top $2,000,000,000 in 
wholesale value next year, the auto- 
mobile industry at Detroit is away 
to a belated but flying start on its 
production efforts for 1934. 





Loadings of revenue freight for the 
week ended December 2, totaled 
495,425 cars, a reduction of 85,922 
cars under the preceding week, and 
51,670 cars under the corresponding 
week of 1932. 








A New York Stock Exchange seat 
| sold this week for $125,000, up $10,000 
| from the previous transaction and 
| $30,000 above the recent low. 














Twenty-Seventh Annual 
Meeting Will Go Down 
In Association's His- 
tory as One of Out- 
standing Brilliance; 
Fred A. Howland 


Presides 








By FRANK ELLINGTON 


UPPLEMENTING the order of 
things which makes life insurance 
the and above-board 

business enterprise in existence, a busi- 

ness in which the public has at all times 
access to the records of its perform- 
ance, once each year the executives of 
all the great companies of the nation 
stand forth in annual convention 
sembled and say to the American pub- 
lic: “This is the record of your life 
insurance companies during the past 
this is the manner of 
performance you may expect during the 
years to come.” And these annual re- 
ports to the people of the United States, 
made by the member companies of the 

Association of Life Insurance Presi- 

dents, are uniformly reports of prog- 

Such again was the message of 

the twenty-seventh annual meeting, held 

last week at the Waldorf-Astoria in 

New York City and presided over by 

Fred A. Howland, president of the Na- 

tional Life Insurance Company, Mont- 

pelier, Vt. 
The 1933 convention was an outstand- 


most open 


as- 


twelvemonth; 


ress. 





Left Frep A. 
HowLaNpD 
Chairman, 27th Annual 
Convention. President, 
National Life Insur- 
ance Company, Mont- 
pelier, Vt. 
Right Leroy A. 
LINCOLN 
Vice - President and 
General Counsel, Met- 
ropolitan Life Insur- 
ance Company, New 
York, an _ important 
contributor. 


wit. 


“ @ 6) 


ing one in many respects. First might 
be mentioned the grace and dignity with 
which the meeting was conducted by 
Mr. Howland. His introductory ad- 
dresses were classics, of brevity, wit 
and friendliness, while his annual ad- 
dress to the convention offered a schol- 
arly survey of past accomplishments 
and current conditions. The program 
was diversified along the unusual lines 
so as to furnish a perspective of the 
































entire field of operations. The unwaver- 
ing strength of resources in the field of 
investments, of resources in the agency 
department and in general position 
were reflected in the addresses of the 
scheduled speakers and a new and im- 
portant contribution to the established 
record of impregnability of life insur- 
ance was that of Leroy A. Lincoln, vice- 
president and general counsel of the 
Metropolitan Life, in his discussion of 
life insurance facts as contrasted with 
some prevailing but fallacious theories. 

Among the distinguished guest speak- 
ers were representatives of business, 
education, banking and politics—men 
leadership in their 
fields international in 
Outstanding among these should be 
mentioned Governor McNutt, of In- 
diana, whose economies in state govern- 
ment have balanced expenditures with 
collections and whose ideas on the re- 
sponsibilities of state governments 
were wholeheartedly endorsed by his 
hearers. 

Another feature of the meeting 
which varied from routine procedure 


whose respective 


are character. 
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was the address of William Alexander, 
secretary of the Equitabie Life Assur- 
ance Society of the United States. Mr. 
Alexander, experience in the 
business many years the 
half a century under his review, gave 
a robust delivery of a summarized ver- 
sion of his prepared paper, which was 
titled “Life Insurance Today and Half 
a Century Ago.” 

Of interest also the 
resolution endorsing sound money and 
the early stabilization of the dollar, 
printed in full in connection with this 
report. The association urged the main- 
tenance of the gold standard and 
pointed to the interest of sixty-five mil- 
lion policyholders as justification. 


whose 
exceeds by 


especial was 


The executive committee of the as- 
sociation the 
George T. Wight, secretary and man 
ager for the past 15 years, tendered 
because of failing health, and appointed 
to fill this vacancy Vincent P. Whitsitt, 
formerly assistant manager and gen- 
eral counsel. He will retain the duties 
of counsel in addition to his new 
sponsibilities. 


accepted resignation of 


re- 
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The first day’s session was started 


promptly at the scheduled hour on 
Thursday morning with Mr. Whitsitt 
extending the greetings of the asso- 


ciation to the attending members and 
guests. Fred A. 
the meeting, paid a fine tribute to Mr. 
Wight, who was unable to be present, 
and delivered his opening address. He 
stressed the safety factor in life insur- 
ance operation and how that is main- 


rector of 
Bankers 
Des 


Howland, chairman of 


Left Braprorp H. 
WALKER 
President, The Life In- 


surance Company 
Richmond, Va., re- 
Investment 


Wittiam~ OW. 
JAEGER 


ginia, 
viewed 
Trends. 
Right 


Vice-President 
Agencies, 

Life 

Moines, 


Agency Resources. 








Companies Go on Record 
Against Monetary Expert- 
ments, Urge Stabilized 
Currency and Mainte- 
nance of Gold 


Standard 








tained always by the peculiar cash posi- 
tion which the business maintains at 
all times because of its nature. Dwell- 
ing on the disbursements of the past 
vear, which exceeded three billions to 
policyholders, and more than half of 
which went to living policyholders, Mr. 
Howland emphasized the stabilizing in- 
fiuence of these vast sums upon Amer- 
ican business and the tremendous aid 
they represented to the people of the 
country. Payments throughout the de- 
pression, since 1929, have exceeded 
thirteen billions, he said, and it is esti- 
mated that new insurance for the year 
1933 will amount to about thirteen bil- 
lions. This production is expected to 
represent a decline under last year’s 
production of about five per cent. 

In concluding his address Mr. How- 
land said there has been for many 
years a growing consciousness by life 
insurance leaders of the high obliga- 
tions of trusteeship and that it is uni- 
versally recognized that a strict adher- 
ence to this high standard of manage- 
ment will sustain and justify that de- 
gree of public confidence necessary to 
develop insurance to its fullest éxtent. 

Following the chairman’s 


address, 


of Vir- 


and Di- 


Company, 
Iowa, On 
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WILLIAM 
ALEXANDER 


Secretary, The 
Equitable Life 
Assurance So- 
ciety of the 
i United States, 
New York. Re- 
viewed a half 
a century of 
i life insurance. 





a Canadian viewpoint on the theme of 
the convention, “Resources and Re- 
sourcefulness,” was brought to the con- 
vention by the Hon. Edgar N. Rhodes, 
minister of finance of the Dominion. 
His viewpoint was a most cheerful one, 
notwithstanding the hardships which 
have not spared his country during the 
years of the depression. Canada is 
forging ahead, his picture of conditions 
there showed, and by the word of the 
convention chairman, in his introduc- 
tion, a great deal of the progress is 
attributable to statesman-like job Mr. 
Rhodes has been doing in his connec- 
tions with the Canadian government. 

The speaker averred that he is still 
old fashioned enough to believe in re- 
trenchment of governmental expendi- 
tures during periods of peak prosperity 
against the manifest necessity for 
heavy spending during periods of de- 
pression and he suggested that the ex- 
act reverse of that program is account- 
able for the difficulties many state and 
national governments now find them- 
selves confronted with. Also, he still 
believes that the sensible formula re- 
mains, as before, more business in gov- 
ernment and less government in busi- 
ness. 

In keeping with his extemporaneous 
remarks throughout the conduct of the 
convention, Chairman Howland scored 
a hit with his suggestion, at the con- 
clusion of Mr. Rhodes’ talk, that, fol- 


President, 


Commissioner 

















Association Pleas for 


The Executives of the United States Life Insurance Companies, assembled 
at the regular Annual Convention of The Association of Life Insurance 
Presidents, believe it to be their duty to policyholders to record their convic- 
tions on the existing monetary problems; and, therefore, they adopt the 
following statement: 

The people of the United States are entitled to a sound monetary system 
and to a currency of the highest possible degree of stability. We believe it 
to be essential to the welfare of the policyholders as well as of all the people 
of the nation and for the successful transaction of business of all kinds that 
the nation have the soundest and most stable possible monetary system. No 
lesson of experience is more obvious or important than that stability and 
certainty are the first characteristics needed in our medium of exchange. 

This nation has, in recent years, been especially fortunate in having a 
very large fraction, about 40 per cent of the world’s gold; and it has had 
more devices to make its gold efficient than any other nation. It has had, 
and now has, ample money and credit facilities to meet the needs of business. 
The amount of lawful money outside of the Treasury and the Reserve Banks 
is greater now than it was in the expanded years from 1925 to 1929. Our 
existing troubles do not arise from a shortage of credit and money facilities 
but from the derangements of production and trade, and from the fact that 
business is not in position, as in normal times, to avail itself of the facilities. 
When business of all sorts sets up again and can make or offer the usual 
normal demands or bases for loans, it will have no trouble in securing them. 
In the field of agriculture the Government is now acting on the assumption 
that the present plight, particularly of the wheat and cotton farmers, is due 
primarily to excessive acreage and output. If this is true, there is no need 
of seeking for a monetary explanation and no need to resort to depreciation 
and to throw all debtor-creditor relations into confusion. 

In every time of depression, it is usual for some people to attribute the 
depression to one cause and most frequently to some defect or deficiency in 
the currency; and the most common panacea offered is an excessive increase 
of the currency through the issue by the Government of paper money, or 
through some other form of experimenting with our monetary system. 

Such proposals if accepted, or if they become seriously menacing, always 
create lack of confidence and precipitate trouble and, in some cases, utter 
chaos. We are now witnessing the baneful effects of such proposals and 
of marked uncertainty as to the possible course of action. Business now is 
apprehensive and puzzled and does not know how to make its plans. 

This matter vitally concerns every American but none more than the 
wage earners and all those who have practiced thrift and have accumulated 
savings. The speculator may reap a profit from experiments with the 
monetary standard and the consequent uncertainty or fluctuations. But the 











not taken away any of the clear vision 








Left—Hon. Gar- 
FIELD W. Brown 


National 

Convention of Insur- 

ance Commissioners; 

of In- 

surance of Minnesota, 
St. Paul 


Right—Harry 
WoopsurRN CHAse, 
Px.D., LL.D. 
Chancellor, New York 


niversity, 
sources of Education’ 


lowing the precedent established of ex- 
changing professorial talent with our 
neighbor on the north, we endeavor to 
apply the principle to governmental 
officials and trade the Canadians a sen- 
ator for their Minister of Finance. 
William Alexander, dean of the life 
insurance executives, was introduced, 
among other and more flattering trib- 
utes, as one who accepted a temporary 
job with the Equitable in 1869. That 
his 64 years on this temporary job have 


“Re- 





Right—Gurney E. 
NEWLIN 
Attorney, Banker and 


Industrialist, Los An- 
geles, Calif. 


and keen intellect that has kept him in 
the forefront of the industry’s leaders 
was immediately apparent when Mr. 
Alexander mounted the platform and 
acknowledged his introduction from the 
chairman by saying he had been keep- 
ing his eye on that “youthful” company 
which Mr. Howland heads. He said 
he was interested in its progress, be- 
cause it came into existence the same 
year he was born. 
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Sound Money Program 


wage earner and the man who has worked, saved something and invested it, 
is practically defenseless. 

If currency inflation were resorted to and a general rise of prices followed 
it would, in the long run, do no one any good. It would decrease the pur- 
chasing power of wages and other earnings. If it increased the price of farm 
products, for instance, it would also probably still more increase the prices 
of what the farmer buys. While injuring all creditors, vast numbers of whom 
are people of small savings it would not, in the long run, because of the chaos 
which would ensue, benefit even the debtors, including the small percentage 
of farmers who purchased land at high prices and mortgaged their farms in 
the period of rising prices during and after the War; and it would severely 
injure the 60 per cent of the farmers who did not mortgage their farms 
and many of the 40 per cent who did mortgage their farms but who have 
large equities above the mortgages. 

As has been said, any monetary ease from inflation always has proven 
to be dearly purchased; and immediate stimulus to business is rapidly 
exhausted; a reaction invariably sets in with a resulting demand for more of 
the same remedy; the stimulus of inflation is like that of a drug; and there 
is an ensuing depression which can be eased only by increasing the dose at 
the expense of final utter collapse. Inflation through political action has 
rarely ever been held within the limits designed or fixed. It seems idle to 
talk about controlled inflation in the face of practically all experience. 

This country has had sad experiences with depreciated currency. Our 
forefathers struggled with it before the adoption of the Constitution, and the 
Union labored under its disabilities during the Civil War. In the one other 
period of great depression extending especially from 1873 to 1879, funda- 
mentally similar in cause and incidents to the present, we had a depreciated 
currency. We struggied for years to rectify the situation. We succeeded in 
doing so only in 1879; and then recovery set in and prosperity was restored. 
The threat to our currency system by the Legislation of 1890, as is well 
known, helped to precipitate the panic of 1893. 

We, therefore, urge that the gold standard be maintained; that our cur- 
rency be stabilized promptly; and that the people be assured that there will be 
no experiments with new monetary systems. We are convinced that the 
maintenance of the gold standard, the prompt stabilization of the currency, 
and assurance that nothing will be done to impair it, would do more than 
any other thing to restore confidence, to cause business to go forward, and 
to promote recovery. This country is still the richest in the world and with 
great capacity for further creation of wealth. With returning confidence it 
should resume its course toward an even greater and wider prosperity and 
well-being. 

















The comparisons of the business of generally was far below the high stand- 


life insurance today and 50 years ago ard of ethics which prevail today. 


were all very complimentary to the mentioned, as an example, of the shady 
companies of the present. In the old side of the practices of 50 years ago, 
days, Mr. Alexander said, the standard the work of the adjuster of that time, 
equipment of every life president was the man whose job it was to cover the 
a knife, and business more often than country buying up impaired risks and 
not was war to the knife. Companies compromising on all possible death 
as a rule rather than the exception claims, especially those running into 
sought every possible means of es- any considerable amount of money. The 
claims speaker talked informally from notes 
through technicalities and the business and merely summarized the more 


caping payment of death 


Right—Roy A. 
Roperts 


Managing Editor, The 
Kansas City Star, 


Hon. Paut | 
V. McNutt | 


Governor of | 
Indiana, Dis- 
cussed the Re- 
sponsibilities of 
State Govern- 
ments. 





voluminous report contained in his 
printed address. 

Greetings from allied and kindred as- 
sociations brought to the platform 
Francis V. Keesling, for the American 
Life Convention; U. R. Smith, substi- 
tuting for President Lithgow, of the 
Canadian Life Officers Association, and 
C. Vivian Anderson, president of the 
National Association of Life Under- 
writers. 

The president of the American Life 
Convention, who is vice-president and 
general counsel of the West Coast Life, 
urged continued cooperation between 
the two great life insurance executives’ 
organizations. Such action fosters sta- 
bility, he said, not only in the life in- 
surance business, but in all business 
and in government as well. He urged 
too, more attention to politics. Such at- 
tention should begin in the home pre- 
cinct and carry through to the highest 
interests. 

V. R. Smith, general manager and 
actuary of the Conferation Life Asso- 
ciation of Canada, delivered cheerful 
greetings from the organized Canadian 
life officers and said that life insurance 
and other financial institutions of the 
Dominion will come through the depres- 
sion unimpaired and vigorous. 

C. Vivian Anderson delivered a force- 
ful plea for sympathetic cooperation 
with the producers, the “men who have 
been taking it on the chin in the field.” 








Hon. EpcGar N. 
RHODES 
Minister of Finance, 


Dominion of Canada, 
Ottawa, Ont. 


Kansas City, Mo. 


Dr. WILLIAM 
MuHLsBerc—Left 


Vice - President and 
Medical Director, The 
Union Central Life 
Insurance Company, 
Cincinnati, Ohio. 
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He mentioned the development and 
progress achieved in bringing the home 
office departments up to date and asked 
for more help and more thought for 
the producing agent. The cry for man 


power from the home office was de- 
plored with the suggestion that the an- 
swer to production problems lies in 
selection. Twisting came in for a vig- 
orous attack, although the speaker 
could understand the temptations in 


the path of an agent who might need 
the commission to pay the 
meet the other bills for 

Also, he recognized that the arguments 
for the actuarial soundness of “replac- 
ing’ heavily loaned business sometimes 


grocer or 
necessities. 


appear logical enough, but, he said, “I 


submit that this is not a question of 


actuarial practice. This is a question 
of morality. It is a question of tearing 
down something that is of value.” 
Then he few men 
through ever 
that 


who go 
back; 
homes 


declared 

bankruptcy 
who 
through foreclosure ever 
and maintained that 
trend follows lapsed policies. 


come 
their 

own a 
the 


few men lose 
home 


again, same 


An Indiana Statesman 


Governor Paul V. McNutt, of In 
diana, was the first speaker on the 
afternoon program. The governor, in 
addition to his reputation of having 


of the red 
instituting 


his home state out 
since he took office there, 
banking and taxation and administra- 
tion reforms that have gained nation- 
wide notice and approbation, brought 
to the platform with him a pleasing 
personality, a magnetic personality and 
an oratorical ability which made a 
long address seem brief. He described 
the situation in government today as 
one demanding courage, determination, 
intelligence and hope. “The captains 
and the kings depart,” he said at the 
beginning, and there was not much sor- 
row in their departing. The new day 
calls for constructive programs of gov- 
ernment from responsible officers and 
for a willingness to know the truth. 
Governor McNutt explained in con- 


brought 


siderable detail the economy moves 
that have been inaugurated in In- 
diana to wipe out an ever mount- 


ing deficit and put the government on a 
pay-as-you-go basis. For example the 
Executive - Administrative Act, which 
gave the governor wide powers in the 
firing and hiring field, with emphasis 
on the former. This act permitted the 
consolidation of 169 units into eight ad- 
ministrative divisions. The savings 
were enormous, and other administra- 
tive and tax reforms were 
equally effective. The enemies of the 
plan called it a dictatorship, he said, 
but it was nothing of the kind. It was 
good business, and government is a 
business and must be managed as such. 


changes 


Indiana remains solvent, he declared 
in closing, and at the same time data 
available now indicate that the people 
of the state will pay in 1933 and 1934 


about $73,000,000 less in taxes than 
they did in 1931-1932. The state is 


keeping its municipal securities out of 
the bargain class and is banking on 
them to be worth par when they finally 
are ready to go ahead with public works 
and building operations. 

The 1933 investment review was pre- 
sented by Bradford H. Walker, presi- 
dent of the Life Insurance Company 
of Virginia. Life insurance, he pointed 
cut, was shown in survey of John R. 
Hardin at last year’s meeting, to have 
rendered a truly magnificent service to 
the American public, both to its busi- 
nesses and to its individuals, during the 
first three years of the depression. “It 
remains the same protective giant of 
stability,” he Its the 
end of the current year will amount to 
$21,135,000,000. This uninterrupted 
growth of life insurance all 
through the past four years was men 


said. assets at 


assets 
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tioned as a significant evidence of the 
stability of the business. While the 
trend of new business written, and even 
insurance in force has not kept up the 
forward movement in progress at the 
beginning of the depression, the asset 
total has advanced steadily. At the be- 
ginning, in 1929, the total admitted as- 
sets of all legal reserve companies in the 
United States amounted to about seven- 
teen and a half billions; in 1930 to 
nearly twenty billions; at the end of 
31 to over twenty billions; at the end 
of 1932 the figure had climbed to 
twenty and three-quarters billions and 
the current year the total at 
roughly $350,000,000 higher. This 
trend represents a four-year increase 
of $3,653,000,000 which compares fa- 
vorably with the rate of increase for 
the past ten years. 


sees 


Investment Trends 
Analysing the investment trend for 
51 legal holding 
about 92 per cent of the total assets of 
all such companies in this country, Mr. 

Walker reported the following: 
“It is estimated that these compa- 
nies will hold at the end of December 


reserve companies 


about $19,360,000,000, making a net 
increase of about $340,000,000 over 


$19,020,000,000, the amount at the end 
of 1932. Analyzing this 
classes of investments, find that 
farm mortgage loans decreased about 
$168,000,000 and city mortgages about 
$311,000,000, making a total decrease 
in mortgage loans of $479,000,000, and 
shifting the percentage of total assets 


increase by 
we 


held in this class of investment from 
35.7 to 32.6. 

Bonds and stocks showed a net in- 
crease during the year of approxi- 


mately $271,000,000. This class of as- 
sets showed a gain in proportion to 
total assets from 36.7 to 37.4 per cent. 

Government bonds increased about 
$283,000,000, chiefly due to a $232,000,- 
000 increase in United States govern- 
ment bonds and a $55,000,000 increase 
in domestic state, county, and munici- 
pal bonds. There was a decrease in 
corporate securities of $12,000,000, rail- 
road securities having decreased by 
$34,000,000, while public utility securi- 
ties increased by $18,000,000, and other 
corporate securities by $4,000,000. 

Policy loans and premium 
showed an increase of $20,000,000, and 
the percentage of held de- 
creased from 17.9 per cent to 17.7 
per cent. While the gain in real estate 
holdings, amounting to about $360,000,- 
000, was somewhat larger than usual 
this year, the percentage of assets so 
held increased only from 4.0 per cent 
to 5.8 per cent. 

The last speaker of the first day’s 
“Natural Resources” 
(Coneluded on page 16) 


notes 


assets so 


session discussed 
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HE nature and purposes of the 
work carried on in the group of 
buildings pictured above truly 
entitle Underwriters’ Laboratories to 
a place in the Doorways to Protection 
series featuring insurance buildings of 
distinction. Underwriters’ Laboratories 
is a corporation chartered in November, 
1901, by the State of Illinois, and au- 


thorized to establish and maintain 
laboratories for the examination and 
testing of devices, systems and ma- 
terials for the purpose of reporting 


thereon to insurance organizations. It 
was established and is maintained by 
the National Board of Fire Underwrit- 
ers, for service—not profit. 

The buildings pictured 
prise the principal office and testing 
station and located at 207 East 
Ohio Street, Chicago. The group was 
started in 1905 with the erection of a 
small 50 x 50 foot building on the ex- 
treme right of the group shown in the 
This was called Building 


re- 


above com- 


are 


photograph. 
No. 1. From time to time as the 
quirements of the Laboratories dictated 
additional buildings were erected, the 
No. 6 building to the left rear of the 
picture being the last one and finished 
in 1924, 

Probably the outstanding point of 
interest in the buildings is the fact 
that they have been designed to em- 
body and demonstrate the features 
called for in the best type of fire re- 
sistive construction by the rules and 
regulations of the National Board of 


Fire Underwriters. For instance, the 
partition walls are of incombustible 
material, even between office rooms. 


The corridors are cut off at fire walls 
by automatically operated fire doors, 
and stairways are likewise isolated by 
automatic doors and shutters; even 
though the halls and rooms are of non- 
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combustible material and contain very 


little in the way of combustible ma- 
terial. 
In the rear of the building on the 


alley, steel fire shutters, operated by 
fusible linkages, are installed and it is 
interesting to note that the effective- 
ness of these devices was demonstrated 
some years ago when a small fire in the 
rear alley operated all of them, there- 
by covering the doors and windows on 
that side and protecting the building. 

This building is, perhaps, the best 
example in America of fire-resistive 
construction, furnished with 
sistive finish and equipment and oper- 
ating properly safeguarded machinery. 
Brick, terra cotta, concrete, stone, 
steel and iron are used exclusively in 
the structural features. The window 
frames and sash are of metal with 


fire-re- 


wired glass; the doors are of metal, 
and the desks and filing cases in the 
main office are of steel. In this model 
building and its equipment the under- 
writers have gone to the extreme in 
adopting the measures they recommend 
in the property of others. 

Since the buildings were built at dif- 
ferent times they naturally reflect the 
building knowledge and practice of that 
time, and due to the fact that construc- 
tion of each building was due to spe- 
cial requirements for housing increased 
testing facilities, the result has been 
a group of entirely dissimilar build- 
ings, each designed for its own par- 
ticular purpose. For instance, one of 
the problems was the housing of a four 
or tive story fire tower in which to 
build test fires and at the same time 
provide space and testing room for a 
sixty mile an hour wind tunnel so that 
the wind, after it had been used, could 
be run off the chimney. 

The buildings contain an enormous 
amount of very special equipment, 
much of which has been built by the 
Laboratories themselves for the spe- 
cial type of testing required in the 
important work of determining the re- 
lation of devices, systems and materials 
to life, fire and collision hazards, and 
theft and accident prevention. 

Underwriters’ Laboratories also 
maintains a New York office and test- 
ing station at 109 Leonard Street, New 
York City, and a San Francisco office 
at 1014 Merchants Exchange. Building, 
and testing station at 615 Commercial 
Street, San Francisco. Underwriters’ 
Laboratories of Canada was formed by 
Underwriters’ Laboratories of Illinois, 
U. S. A., for the purpose of carrying 
forward the work in Canada, the char- 
ter being granted by the Dominion 
Government. 
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Life Presidents’ Meeting 
(Concluded from page 14) 


as a National Reserve. He was Gurney 
E. New'in, attorney, among a number 
of other titles, of Los Angeles, Calif. 
Also a director, among a number of 
other corporations, of the United States 
Fidelity and Guarantee. Mr. Newlin 
talked conservation along with his 
statistical review of our natural re- 
sources, particularly as to certain min- 
erals and forests. In the main, how- 
ever, his was a message of hope, call- 
ing attention to the fact that any na- 
tion so rich in potential and unde- 
veloped wealth cannot despair of fu- 
ture progress for many generations yet 


to come. 
Mr. Query and Mr. Fact 


One of the features of the convention 
was the address of Leroy A. Lincoln, 
vice-president and general counsel of 
the Metropolitan, which opened the 
Friday morning session. Mr. Lincoln 
chose a number of questions about life 
insurance such as are commonly asked 
by misinformed and uninformed per- 
sons. He put the questions as coming 
from one William W. Query and had 
them answered by John W. Fact, the 
conversation occurring in the club car 
of a transcontinental railway train. In 
prefacing his paper, Mr. Lincoln re- 
marked that he has never yet, with all 
the interest in public affairs and all the 
attention that has been paid to public 
corporations, observed or had called 
to his attention the comments of any 
single critic of life insurance who 
would appear to have consulted the un- 
limited information available about the 
business, either from the offices of the 
companies or from the state records of 
their practices and transactions. 

Among the topics discussed by Bill 
Query and John Fact, with the latte: 
giving a clear, full and definite answer 
to each question raised, were the R. F. 
C. loans; the leniency shown to borrow- 
ers by the companies; disposition of 
foreclosed real estate; home office 
salaries, and investment practices. The 
queries seemed aimed to cover exactly 
those that would be asked by a skep- 
tical layman whose information on such 
things comes principally from the 
newspapers and magazines, which 
would cover the major porportion of 
our adult population. 

As to loans from the R. F. C., among 
more detailed information supplied by 
Mr. Fact, was that total borrowings 
from this source by life companies— 
which is perfectly permissible—amounts 
to less than one-seventh of one per cent 
of the assets of the life companies, 
and, another view of it was that of 
the total amount owed to the R. F. C. 
by all business up to last month, only 


about one and one half of one per cent 
was owed by life companies. 

As to leniency to mortgage borrow- 
ers, yes, that has long been the policy 
of the companies. They do not aspire 
to become owners of property put up 
for security. It was pointed out that 
only 50 per cent of the homes and 
farms of America are mortgaged; of 
this number, 13 per cent are held by 
life companies. To further emphasize 
the reluctance to enter the real estate 
business, it was pointed out that com- 
panies whose figures are representative 
of 70 per cent of the business, reported 
that mortgages foreclosed on both farm 
and city properties represented only 
three per cent of their mortgage in- 
vestment total and only one per cent 
of their total assets. 

These figures offer, of course, but a 
suggestion of the outright way in 
which Query was answered by Fact on 
these and other questions, the report- 
ing of which must be omitted here for 
lack of space, but the question and an- 
swer paper was an outstanding con- 
tribution to the sales helps currently 
offered to the field forces of insurance 
and it will be printed in full in another 
issue of this magazine. 

Roy A. Roberts, managing editor of 
the Kansas City Star, followed with 
an enlightening picture of present day 
conditions in the middle-western sec- 
tion of the country and the morning ses- 
sion was brought to a close with the 
address of Garfield W. Brown, presi- 
dent of the National Convention of 
Insurance Commissioners, whose home 
state is Minnesota. 


Final Session 
The final session of the meeting was 
opened with an address from another 
speaker from without the ranks of the 
business — Harry Woodburn Chavre, 
chancellor of the New York University. 
His topic was, appropriately enough, 
“Education—A Great National Re- 
source,” and his address on this subject 
justified the proud introduction he re- 

ceived from the chairman. 
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The annual study of mortality trends, 
supplemented by a splendid discussion 
of the functions of the medical depart- 
ment, was presented by Dr. William 
Muhlberg, vice-president and medical 
director of the Union Central Life, 
Cincinnati. His facts and figures 
showed that the current year’s death 
rate will not compare favorably with 
that of 1932, being somewhat higher, 
but he pointed out that last year’s 
death rate was the lowest on record and 
that the current rate will have been 
bettered only by those of the preced- 
ing two years. In a tabular study of 
death causes, it was shown that 14 out 
of 20 showed a decrease, so it was felt 
that medical science might have some 
valid claim to continued progress. Or- 
ganic diseases of the heart accounted 
for the principal increase and cancer 
followed with an increase from 85.6 per 
100,000 of population in 1932 to 90.3 
per 100,000 in 1933. 


Cooperative Study Needed 


Dr. Muhlberg devoted a considerable 
part of his address to a discussion of 
heart disease mortality and to ways 
and means of fighting the high and 
costly death rate from this cause. In 
the end, he urged continued study and 
cooperation with other groups with 
similar aims. And cooperative action 
by the companies and their representa- 
tives. 

The address of William W. Jaeger, 
vice-president and director of agenvies 
of the Bankers Life Company, Des 
Moines, was another high spot of the 
convention and was well worth its posi- 
tion of importance at the close as shown 
by the fact that it kept the attendance 
on hand until the final gavel sounded. 
“Agency Resourcefulness—a Company 
Resource,” was the topic he spoke on, 
and his words were an_ inspiring 
tribute to the man power behind the 
companies. He traced, briefly, the 
course of the business of life insurance 
in this country, showing how its prog- 
ress has been carried forward by the 
volume of writings turned in annually 
by the fieldmen. 

The training and careful selection of 
agents, carefully performed under com- 
petent direction has builded an asset 
of both tangible and intangible value 
to the companies, he declared, and 
through such well trained men the home 
offices have been able to carry their 
message of confidence through a period 
of unrest and fear, and to preach the 
gospel of conservation when such ac- 
tion was sorely needed. The continu- 
ance and broadening of the training 
job, and the selection job, will build this 
organization of 200,000 fieldmen into 
not only a company resource but a na- 
tional resource as well, Mr. Jaeger said 
by way of conclusion. 
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Missouri Dept. Loses 


Decision on Twisting 


Supreme Court Upholds Broker 
In License Litigation; May Call 
For New Legislation 


The unanimous decision of the Divi- 
sion No. 1 of the Missouri Supreme 
Court knocking out the anti-twisting 
regulations of the Missouri Insurance 
Department in a test case brought by 
Rap P. Prewitt, prominent insurance 
broker and general insurance agent of 
St. Louis, may pave the way for the 
introduction of new legislation to meet 
the legal objections of the high court 
when the Missouri General Assembly 
again meets in Jefferson City at its 
regular session. 

The big issue in the case taken up 
was whether the powers conferred upon 
the state superintendent of insurance 
by the general insurance statutes were 
broad enough to sustain the very 
drastic regulation promulgated by the 
department in 1915. 

The department had defined “twist- 
ing” as the act of inducing, or attempt- 
ing to induce the holder of a life insur- 
ance policy to surrender that policy 
and take out a new policy in another 
company represented by the agent or 
broker advising that the change be 
made. The department had taken the 
view that this advice to switch policies 
might be direct or indirect and also 
held that misrepresentation was not a 
necessary element to sustain a charge 
of “twisting.” 

The high court in the opinion written 
by Commissioner John T. Sturgis, and 
concurred in by all of the judges of 
Division No. 1, held that the general 
statute giving the state superintendent 
of insurance discretionary powers in 
issuing or revoking licenses, was not 
broad enough to grant him the rights 
and authority assumed under the de- 
partmental rule on “twisting” issued in 
1915 and used against Prewitt in 1930. 

Commissioner Sturgis while pointing 
out that the law was intended to grant 
the state superintendent of insurance 
the power to adopt necessary measures 
to enforce the statutory regulations as 
to issuing, renewing or revoking the 
licenses of insurance agents and 
brokers, it was not intended to give him 
the authority to make new regulations 
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Emil Brill Promoted 
By General American 

Walter W. Head, president of the 
General American Life Insurance Com- 
pany of St. Louis, Mo., has announced 
the promotion of Emil E. Brill, assist- 
ant vice-president in the group and 
salary savings department of the com- 
pany to take complete charge of this 
this important department. 
vance of Mr. Brill fills the vacancy in 
this department caused by the recent 
resignation of Henry Reichgott. 

Mr. Reichgott, who held the title 
of vice-president, had been in charge of 
the group department of the Missouri 
State Life Insurance Company from 
Jan. 1, 1920, up until the time that 
company’s business was taken over by 
the General American Life. He con- 
tinued with the new company with the 
rank of vice-president. 


Legislative Committee Named 

The important Legislative Commit- 
tee of the Chicago Association of Life 
Underwriters for the ensuing year is 
headed by Charles P. Stumes, general 
agent of the Penn Mutual. Other mem- 
bers are Norris H. Bokum, Massachu- 
setts Mutual; G. F. Claypool, Conti- 
nental Assurance; Earle L. Harrah, 
attorney, and Walt Tower, association 
managing director. 


Visits Southern Agencies 

H. G. Scott, executive vice-president 
of Reliance Life and J. H. Layton, 
assistant secretary, both of Pittsburgh, 
visited Birmingham, Ala., last week on 
an agency inspection tour. 








and impose restrictions having the ef- 
fect of new laws. 

The Supreme Court directed the Cole 
County Circuit Court to issue a writ of 
mandamum to compel State Superin- 
tendent of Insurance R. Emmet O’Mal- 


ley to grant a broker’s license to 
Prewitt. 
In this connection, Commissioner 


Sturgis said, “The only point we desire 
to make in this connection is that, after 
all, the right to contract as he pleases 
should be preserved to each individual, 
however unwisely it may be exercised, 
unless the contract is tainted with fraud 
or induced by misrepresentation or de- 
ceit.” 


The ad- . 


National Association 
Inaugurates New Aids 


New Field Executive for Woman's 
Club Work and Extension of 
Educational Efforts Authorized 


Roger B. Hull, general counsel of 
the National Association of Life 
Underwriters, announced two important 
extensions of the service of his Associa- 
tion. 

At a special meeting of the board 
of trustees of the National Association 
of Life Underwriters, held at the Wal- 
dorf Astoria Hotel in New York, last 
Wednesday, the trustees voted to em- 
ploy, as field executive of the Depart- 
ment of the American Family of the 
National Association, Miss Mary Sue 
Wigley. 

Miss Wigley was engaged, during 
the month of October, 1933, in some 
special work for the National Associa- 
tion and appeared before 57 organized 
groups of women in the State of Ohio, 
giving her addresses entitled “Forward 
Planning” and “Home Made Char- 
acter.” 

It is the plan of the association to 
offer Miss Wigley’s services to women’s 
organizations and civic groups inten- 
sively in four or five different States, 
and gradually to widen the scope of 
her activities. 

As further constructive aid to the 
membership, the trustees of the Na- 
tional Association also appropriated the 
necessary funds for the direct mailing 
to the 20,000 members of the Associa- 
tion of material to assist the men in the 
field in meeting, in an affirmative and 
positive way, current attacks on the 
institution of life insurance, in books 
and magazines. The wealth of construc- 
tive material which answers the in- 
nuendoes and the false statements 
which have been recently circulated 
will be placed in the hands of every 
organized life underwriter in the coun- 
try. No specific publicity will be given 
to any individual attack on life insur- 
ance, but a very definite campaign will 
be carried on along the line of meeting 
these attacks constructively and affirma- 
tively. 

This important phase of the National 
Association activities was placed under 
the chairmanship of Theodore M. 
Riehle, manager of the Equitable Life 
Assurance Society at New York. 
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Joins General American 


Bernon F. Mitchell, son of State In- 
surance Commissioner FE. Forrest 
Mitchell of California, and for the past 
four years affiliated with the Depart- 
ment as analyst and deputy commis- 
sioner, has received appointment as 
Northern California general agent for 
the General American Life Insurance 
Company, organized to succeed the Mis- 
souri State Life. 


LOOKING FORWARD | 
YOUR FUTURE | 


ARE YOU QUALIFIED 
for an 


ATTRACTIVE GENERAL AGENCY OPPORTUNITY? 
GIRARD LIFE INSURANCE CO. 


| Opposite Independence Hall, Philadelphia, Pa. 

















———— 


Opposing Part Timers 

An active campaign against the part- 
time agent has been launched by the 
Baltimore Life Underwriters Associa- 
tion under the direction of a committee 
consisting of Andrew H. Krug, Massa- 
chusetts Mutual; Lewis Bacon, Jr., 
Provident Mutual; Warren K. Magrud- 
er, Connecticut Mutual; Clinton S. 
Morgan, New York Life, and B. C. 
Thurman, Guardian Life. 











LIQUIDITY 


Aetna Life Dividend Scale 

A continuance of the 1933 dividend 
scale for policies in the participating 
department has been announced by the 
Aetna Life Insurance Company. In 
the participating department, the rate 
of interest allowed on the proceeds of 
policies left with the company and on 
dividend accumulations, from the first 
of January, 1934, and until further no- 
tice, will be at the rate of 4% per cent. 
The rate of interest allowed in the non- 
participating department on funds held 
by the company upon which excess in- 
terest is paid will be 4% per cent. 


Underwriters Address 
Real Estate Dealers 

An indication that general business 
conditions are improving is shown by 
fewer persons borrowing on their life 
insurance policies in comparison with 
the first part of the year, E. A. Crane, 
general agent in Indianapolis for the 
Northwestern Mutual Life, told Indian- 
apolis realtors at the last meeting of 
the Indianapolis Real Estate Board. 
Mr. Crane and C. F. Maetschke, man- 
ager of the ordinary department of the 
Prudential, in Indianapolis, addressed 
the board. 


Arthur F. Hall Reelected 
as Head of Foundation 

Arthur F. Hall, president of the Lin- 
coln National Life of Fort Wayne, Ind., 
has been reelected president of the 











From regular sources of income, without . , 
the sale of any asset, the Company has Fort Wayne Foundation, a perpetual 
met unprecedented demands for policy trust for the purpose ol accepting be- 
quests and gifts to be used for civic 


loans and other policy obligations, and : : 
betterment purposes in Fort Wayne. 


has in addition improved its already ex- 
cellent liquid position during the current ‘i 

year, increasing its holdings of Cash and Aids C.L.U. Candidates 

U. S. Government Bonds from 10.9 per The American Central Life Insur- 
cent of its total assets on December 31st 
last to 15.2 per cent as of September 30th. 


ance Company, Indianapolis, has this 
year followed its custom of offering the 
entire facilities of its library to those 
of its fieldmen studying for the Char- 
tered Life Underwriter examinations. 





New Office Established 


The Detroit Life Insurance Company 
announces that Louis H. Norman has 
been appointed general agent in charge 
of the newly created office of the com- 
pany which will be located in uptown 
Detroit. 


NORTHWESTERN NATIONAL 


LIFE INSURANCE COMPANY 
0.J. ARNOLD, Present 


STRONG~> Minneapolis Minn. ~ LIBERAL 


Ohio National G.A. 

A. V. Zabriske has been appointed 
general agent at Ogden, Utah, for the 
Ohio National Life. 














The Spectator, December 14, 1933 




















Page 19 








EVENTS 7 


LIFE 


* COMMENT 

















REBUILDING €&> 








Commonwealth Life be- 
lieves the time has arrived 
when men are looking 
confidently to the future 
—taking up the task of 
rebuilding their depres- 
sion shot businesses. 


With its new Reconstruc- 
tion policy, Common- 
wealth enables your pros- 
pect to rebuild his estate 


LOUISVILLE 





For Futt Detarts WRITE 


COMMONWEALTH LIFE 
INSURANCE COMPANY 


at the same time that he 
rebuilds his business. 


Rates at Age 35 
$2,500 


Ist year $25.80 
2nd year 32.88 
3rd year 39.95 
4th year 47.03 


5th and subsequent years 
$54.08 


KENTUCKY 


























Union Central Reports 
Record Nov. Production 

The Union Central Life, of Cincin 
nati, reports November’s business as 
the best in both applications and paid- 
for during 1933. Applications last 
month showed a 13 per cent gain over 
October, and were $1,500,000 greater 
than January, the previous high. 

Settled business hit a new level for 
1933 with a 21 per cent increase over 
October, the previous record month. 
The gain in new business was wide- 
spread, 46 agencies showing increases 
in November as compared with October. 


C. L. U. Committee Chairmen 
Committees of the Chicago Chapter 
of Chartered Life Underwriters for the 
ensuing year will be headed by the 
following chairmen, the full rosters 
having been announced this week by 
Francis J. Budinger, president; Mr. 
Budinger, executive; Earl R. Reynolds, 
program; A. J. Johannsen, educational; 
Gerard S. Brown, publicity; W. Carter 
Butler, luncheon; Frederick Bruch- 
holz, membership, and Sara Frances 
Jones, attendance and fellowship. 
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Policy Loan Payments 

During the last six weeks the Amer- 
ican Central Life of Indianapolis has 
enjoyed an uninterrupted increase in 
the repayment of policy loans. The 
company’s experience also shows a de- 
cided decrease in volume of requests 
for policy loans, 





Massachusetts Mutual 
a synonym for 
Quality and Excellence 
in 
Life Insurance 


Massachusetts 
Mutual Life 
Insurance Co. 
Springfield, Massachusetts 


Organized 1851 











J. T. Lynn is Appointed 
Superintendent of Agents 


General American Life Calls Oklahoma 
Fieldman to Home Office Duties; 
Bob Dodson General Agent 


J. T. Lynn, who has been general 
agent in Oklahoma City for the General 
American Life Insurance Company of 
St. Louis, Mo., has been appointed 
superintendent of agents for that com- 
pany and will enter upon his new 
duties at once, John J. Moriarty, vice- 
president in charge of the agency de- 
partment, has announced. He will make 
his headquarters in St. Louis but will 
spend a considerable portion of his time 
in the field, visiting various agencies, 
etc., with a view of strengthening the 
agency organization of the company 
which will greatly expand its activities 
during 1934. 

The selection of Mr. Lynn as super- 
intendent of agents is strictly a civil 
service advancement as he rose from 
the agency ranks. 

When the General American Life 
took over the business of the Missouri 
State Life it decided to change the 
classification of its agency branches 
from branch offices to general agencies. 
Mr. Lynn was made general agent in 
Oklahoma City. He is now being 
brought into the home office for the 
broader activities as superintendent of 
agents. 

Vice-president Moriarty has also an- 
nounced appointment of Bob R. Dodson 
as general agent for the company in 
Pittsburgh, Pa. For eight years past 
he has served as supervisor of sales for 
the Missouri State Life and its suc- 
cessor, the General American Life. 


Organizing New Life 
Company in Oregon 

According to reports, B. R. Bays, 
former president of the Service Life of 
Lincoln, Neb., is organizing the Rose 
City Conservative Life Insurance Com- 
pany in Portland. The Service Life 
was sold a few months back to Omaha 
interests and the home office moved to 
the latter city. 


Heads Managers Club 


Robert F. Short, Dallas, Tex., agency 
supervisor for the Southland Life, was 
named president of the Insurance 
Managers Club of Dallas. Other officers 
are: Robert M. White, vice-president, 
and S. J. Hay, president of the Great 
National Life, secretary-treasurer. 
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Half Million Annuity 
Taken by 8 Companies 

What is reported to be the largest 
single premium immediate annuity ever 
written on the Pacific Coast has re- 
cently been placed for a total of $500,- 
000 with eight life insurance companies 
participating. Mrs. Mary Parks Brad- 
ley, widow of Fred W. Bradley, the 
late president of the Alaska Juneau 
Mining Company, the Bunker Hill and 
Sullivan Silver Mining Companies of 
Idaho and several other important 
mines, is the purchaser. The annuity, 
written on a refund basis, was placed 
with G. H. Lindberg as the broker of 
record. Companies participating in the 
business are: Travelers, State Mutual 
Life, New England Mutual, Provident 
Mutual, Fidelity Mutual, Northwestern 
Mutual, Prudential, Mutual Life of 
New York. 


Closing Session of 
Life Insurance Counsel 

Alfred Hurrell, vice-president and 
general counsel of the Prudential Insur- 
ance Company of America, was elect- 
ed president of the Association of Life 
Insurance Counsel at the closing ses- 
sion of its two-day meeting held last 
week in New York. Louis H. Cooke, 
general counsel of the New York Life 
Insurance Company, was elected vice- 
president and H. Cole Boles was re- 
elected secretary-treasurer. The fol- 
lowing were elected members of the 
executive committee: R. B. Alberson, 
general counsel of the Bankers Life 
Company; Jelks H. Cabaniss of the 
Protective Life Insurance Company; 
Clyde P. Johnson, vice-president and 
general counsel of the Western and 
Southern Life Insurance Company; Al- 
bert H. Yost, second vice-president and 
counsel, Phoenix Mutual Life Insur- 
ance Company, and Wesley E. York. 





General Agent's Son 
Made Yale Varsity 


Stratford L. Morton, Jr., son of 
Stratford Lee Morton, general agent in 
St. Louis, Mo., for the Connecticut 
Mutual Life Insurance Company, was 
among the boys honored by Yale Uni- 
versity when the Board of Control of 
the Yale Athletic Association announced 
the award of mayor Y’s to the mem- 
bers of the Yale varsity football squad. 
He was a member of the Junior Class 
at Yale. He is also a member of the 
Yale track and rugby teams and of the 
Amalsi Club and Psi Upsilon. 


Resigns After Three 


Decades of Service 

James W. Elgin, general agent at 
Maysville, Ky., for the Mutual Benefit 
Life, has resigned effective Dec. 31, 
after more than 30 years service. The 
business of the Maysville agency, reach- 
ing into 19 counties, will be taken over 
by Edgar Richardson, general agent at 
Lexington, Ky., who will maintain a 
district office at Maysville. 





Insurance Press Studies 
Situation in Washington 


In its healthy issue of Dec. 8, the 
Eastern Underwriter, among other fea- 
tures, has given an interesting picture 
of many of the officials in charge of 
Federal Departments in Washington. 
They have selected the departments 
whose activities have some influence 
upon insurance affairs, and conse- 
quently of executive interest. 


88-Year Record of 


Protection 
to Policyholders 


Throughout all the years—during every panic, every war 
and every epidemic down to the present hour—the New York 
Life Insurance Company has met every obligation to its 
policyholders and beneficiaries; it is amply prepared to con- 
tinue to do so throughout the life of every one of its insurance 


and annuity contracts. 


Since it started business in 


1845, this Company has paid 


to policyholders and beneficiaries over $3,848,000,000. Over 
one billion dollars of this amount was in dividends. 


he stability of this strong mutual company has been par- 
ticularly demonstrated during the past four years of business 


depression. 
disbursements. 


In every one of these years, income has exceeded 


During the first 9 months of 1933, 
the Company— 


Paid to policyholders and beneficiaries, 


Made new investments of over 


$188,000,000.00 
$ 46,000,000.00 


Increased its ledger assets—being ex- 
cess of income over disbursements, 


$ 43,000,000.00 


NEW YORK LIFE 
INSURANCE COMPANY 


Home Office Building 





51 Madison Avenue, 


New York, N. Y. 


The Spectator, December 14, 1933 


Page 21 














EVENTS 


LIFE 


COMMENT 








December Meeting 


of New York Agents 


New York, Dec, 13—The Grand Ball 
Room of the Hotel Pennsylvania was 
crowded tonight for the December din- 
ner of the Life Underwriters Associa- 
tion of the city of New York, Inc. 
President Frank Mulligan presided and 
the speakers included Irving Bendiner, 
of Philadelphia, who urged the insur- 
ance men should be more militant, and 
Albert E. N. Gray whose subject was 
human nature selling and whose text 
was “All canvass is cold canvass to 
the agent who never warms up.” Ma- 
jor Atkinson of the Citizens Welfare 
Bureau of New York made an appeal 
for the need of the unemployed and 
destitute. It was announced that the 
membership of the association had in- 
creased from 1466 in July to 1605 at 
the present time. 


Another Record Month 
in Aetna Coast Office 


F. Crook Whatley, general agent for 
the Aetna Life at San Francisco an- 
nounced the completion of the November 
contest with a production record of 
approximately $40,000 average per man 
for the 30 producers in the office. The 
total amount of business written was 
over $900,000, representing a 35 per 
cent gain in applications over the 
second best month of the year, which 
was August. 


William Roper Dies 


William W. (Bill) Roper, agency 
representative in Philadelphia for the 
Prudential, better known as former 
Princeton University football coach 
and a battling Philadelphia council- 
man, died on the morning of Dec. 10, 
at his home following an illness of 
several months. 


Harry L. Seay Observes 
Sixty-First Birthday 


Harry L. Seay, president of the 
Southland Life of Dallas Tex., observed 
his sixty-first birthday a few days ago. 
Messages of congratulations were re- 
ceived from all parts of the country. 


Heads Local C. of C. 


Sam F. Clabaugh, president of Pro- 
tective Life, has been reelected presi- 
dent of the Birmingham, Ala., Cham- 
ber of Commerce. 
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WANTED: 
MANAGERIAL MATERIAL 


Pe 
BUFFALO MUTUAL 


LIFE INSURANCE COMPANY 


Buffalo N. Y. 
Men who would make good local 
and district managers in various 
territories in New York and Ohio 
are wanted by this 62 year old 
company to start asagents. Write 
in confidence with details of ex- 
perience to E. Parker Waggoner, 
Supt. of Agents, Buffalo, N.Y. 


Long Distance Address 


James A. Fulton, president of the 
Home Life of New York, addressed the 
Mississippi Association of Life Under- 
writers by long distance telephone at 
the December luncheon. President Ful- 
ton spoke in New York and his address 
Hall of the 
Miss., 


was heard in Convention 
Robert E. Lee Hotel, Jackson, 
where amplifiers were installed. 

















| 





AS | LIVE 


By FRANK ELLINGTON 


HE life insurance managers of New 

York had some very strong competi- 
tion to contend with last Thursday af- 
ternoon at the Waldorf-Astoria, but 
they put their scheduled meeting across 
with a full attendance and in a manner 
to made amends to those who had to 
skip a part of Governor McNutt’s ora- 
torical treat in the presidents’ meeting 
room in order to be on hand for the 
opening of the managers’ session. The 
entire program was crammed with that 
sort of meaty, straight-from-the- 
shoulder discussion of current problems 
that always characterizes the meetings 
of this association. 

ok +* * 

HERE was presented a half a dozen 

splendid features, including an il- 
lustrated talk on “Agency Profits,” by 
Henry Bossert, Jr., of the Provident 
Mutual Life home office organization; a 
discussion of “Recruiting,” by Jack 
Fraser, Conn. Mutual general agent; a 
peppy talk by Lawrence E. Simon, 
Mass. Mutual general agent, and an- 
other by George L. Hunt, vice-president 
of the New England Mutual. A talk 
by proxy, however, furnished the fire- 
works, in my opinion. That was pro- 
vided when Rudolph Recht, of the firm 
of Recht and Kutcher, general agents 
for the Northwestern Mutual, had his 
junior partner cover his assignment, 
which was, in effect, “How to‘sell it.” 
ua HY, fellows, it’s so easy to sell 

life insurance today that, hon- 

estly, I can hardly keep from laughing 
when I face a prospect,” was Mr. 
Kutcher’s reaction to the present day 
difficulties in selling. He was introduced 
as a modest young man, but he dis- 
claimed that quality when it comes to 
a matter of business. “Try it, fellows,” 
he would conclude after throwing out 
one of his many sales ideas, some of 
which he labeled “cute.” Mr. Kutcher 
is a salesman such as every manager 
dreams about. He radiates confidence 
and has a vital, pleasing personality. 
He has no time to waste on servicing 
for servicing’s sake and he makes the 
prospect pay for his time in all cases. 
He smiles at the prospect and means it. 
He audits policies only to see if they 
are protected under Section 55-A and 
Section 15; has no time for surveys and 
estate analyses. He refuses to listen 
to inflation and depression arguments. 
He has a hundred personalized ap- 
proaches and selling stunts and checks 
through his death claim files when in 
the dumps. A lot of what he does would 
be labelled “hooey” by some insurance 
salesmen, but he has been a million dol- 
lar producer for the past ten or twelve 
years. Try it, fellows. 
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Low Cost Policies 
for Protection 


Retirement Income Endowments 
Par and Non Par 
Age 0 to65 


A POLICY FOR EVERY NEED 


A General Agent’s Contract 
that rewards successful per- 
formance. Desirable territory 


available. 


PHILADELPHIA LIFE 
INSURANCE COMPANY 


111 North Broad Street 
PHILADELPHIA, PA. 


A Good Company to Represent 
- Represent A Good Company 


THE COLONIAL LIFE 
INSURANCE COMPANY 


—OF AMERICA— 
HOME OFFICE-JERSEY CITY-NEW JERSEY 


Pennsylvania 


New Jersey OPERATING 
Connecticut 


New York IN 


Incorporated 1897 
Under New Jersey Laws 


Industrial Policies from Birth to Age Sixty 
Ordinary Policies from Age Ten to Age Sixty 


The Man of Ability Has 
A Chance With the Colonial 











TheScareisOver! 


Berkshire Associates have taken the 
“S” out of Scare and are using “care” 


in prospecting and selling 
BECAUSE 


New Premiums Show a 29% Increase 


for First Nine Months of 1933 


CAUSE 
1. New and modern plans of selling 
for every type of underwriter. 
Berkshire special policy. 
. Preferred risk life policy. 


Family income options. 


“i - KW bd 
o” 3 : 


Annuities of all kinds. 


“Ask any Berkshire Agent.” 


BERKSHIRE LIFE 
INSURANCE COMPANY 


INCORPORATED 1851 


F. H. RHODES, President Pittsfield, Mass. 

















National Advertising 


National advertisers offer what is attractive 
to everybody, things of immediate enjoyment 
or use, while the benefits of what we offer are 
hoped to be and commonly are deferred for a 
long period, and may be had, frequently. only 
through deprivation of desirable luxuries. 


We run open-armed toward enjoyment. we 
retreat from burden and sacrifice. Because of 
the widespread use of national advertising to 
lure the luxury and comfort dollar, and the 
negligible use of it by life insurance companies. 
competition between our service dollar and that 
of the general dollar grows steadily more keen. 
and to our disadvantage. There has been suffi- 
cient national advertising by life companies. 
and for a long enough period, to demonstrate 
that, although it does not and probably never 
ean draw flocks of applicants to our agency 
doors, nevertheless its direct and indirect re- 
sults, in business produced and public confi- 
dence enhanced, justify the expenditure. 


THE PENN MUTUAL LIFE INSURANCE 
COMPANY 


WM. A. LAW, President 


INDEPENDENCE SQUARE PHILADELPHIA 
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Mutual Life Announces 
1934 Dividend Scale 


“The Mutual Life Insurance Company 
of New York announces that while the 
exact amount to be set aside for 1934 
dividends to policyhelders cannot be 
ascertained until the books are closed, 
the amount will be approximately thirty 
million dollars. 

This is slightly less than was paid 
in 1933, due in part to a decrease in 
the number of policies on which divi- 
dends will apply in 1934, and in part 
to a policy of conservation under which 
it was thought unwise to reduce its 
contingency surplus, as 
might be done in normal years. 

The trustees, statement by 
George K. Sargent, vice-president and 
manager of are convinced 
“that a reduction of surplus was an 
unwise procedure at this time.” 

“It was believed better to err if at 
all, on the side of safety,” the state- 
ment continues, “and that policyhoild- 
ers would prefer even a slight increase 
in the amount of their net cost, with 
the assurance that the company 
planning for security and safety and to 
fortify itself against untoward develop- 
In these times conservatism ap- 
peals strongly to thoughtful 
policyholders than would the same unit 
cost or a slight increase in it.” 


reserve or 
says a 


agencies, 


was 


ments. 
more 


Oscar Burkhardt Retires 
After 22 Years as G.A. 


Barney Nudelman, one of the leading 
agents of the Connecticut Mutual Life 
Insurance, has been appointed general 
agent at Albany for that company, 
effective Dec. 16, succeeding Oscar F. 
Burkhardt, who has represented the 
company with distinction and honor as 
general agent in Albany since 1911. 
Mr. Burkhardt has retired from gen- 
eral agency work because of ill health 
to take up his residence in Southern 
California. 


Price Month Production 
Nearly Doubles Last Nov. 


Jefferson Standard new business 
totaled $9,222,000 in November when 
the Company’s agents staged a drive 
in honor of Julian Price’s birthday. 
More than 3000 applications were se- 
cured during this special drive, this 
figure representing the largest number 
of applications ever produced in a 
month by Jefferson Standard field rep- 
resentatives. 
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Death of Dr. W. O. Thompson 


Dr. W. O. Thompson, chairman of the 
board and former president of the Mid- 
land Mutual Life Insurance Company, 
of Columbus, Ohio, died last Friday at 
the age of 78 years after an illness of 
a week. Dr. Thompson was one of the 
founders of the Midland Mutual and its 
president during the first 19 years and 
since then the chairman of its board of 
directors. He also was the holder of 
policy No. 1 in the company. 

Previous to and during the time he 
was president he was also president of 
Ohio’s leading educational institution— 
Ohio State University. On resigning 
as president of the university in 1925 
he was elevated to the position of Presi- 
dent Emeritus. Dr. Thompson’s good 
name throughout Ohio was a main asset 
of early Midland field workers while 
the company was in its beginnings and 
while the institution of life insurance 
was then at low standing in public 
opinion owing to the disclosures of the 
Armstrong Committee of the Legis- 
lature of the State of New York. 

As an educator Dr. Thompson held 
many degrees, conferred upon him by 
Muskingum College, Princeton, Univer- 
sity of Pittsburgh, Oberlin, University 
of Vermont, University of Michigan, 
Miami, Ohio Wesleyan, Heidelberg, Wil- 
berforce, Occidental College, Ohio State 
University and Oregon State Agricul- 
tural College. He was also prominent 
as a churchman. In 1926 at Baltimore, 
Md., he was elected general moderator 
of the Presbyterian Churches of Amer- 
ica. Up to the very last he was active 
in civic, educational and church affairs. 


Second Successive Gain 
for the Equitable of lowa 


The Equitable Life Insurance Com- 
pany of Iowa paid for $3,974,752 of 
business in November and scored a gain 
of $156,250 over the paid total of No- 
vember, 1932. This is the second suc- 
cessive gain month in cash business 
for the Equitable of Iowa, $4,454,489 
having been paid for in October for a 
gain of $133,655 over the cash show- 
ing of October, 1932. The successive 
gains of the company in October and 
November were not the results of new 
business campaigns but seem to reflect 
an increased ability of the public to 
buy and pay for life insurance. 

The Rice Agency was the Equitable 
of Iowa’s leading agency in November 
with $225,776 of paid production. 


Philadelphia Supervisors 
Discuss Recruiting Plans 


Joseph H. Reese, of the Penn Mutual 
and Henry H. McBratney, Provident 
Mutual, Address Meeting 


On last Thursday, the third meet- 
ing of the newly organized Supervisors’ 
Unit of the Philadelphia Association of 
Life Underwriters was held at the 
Bellevue Stratford Hotel at noon. Two 
speakers had been scheduled—Joseph H. 
Reese, manager of the Life Insurance 
Associates of the Penn Mutual Life In- 
surance Company and Henry H. Mc- 
Bratney, superintendent, Louis F. 
Paret Agency of the Provident Mutual. 
The general topic of discussion was 
“Recruiting.” 

Mr. Reese’s topic was “Quality Selec- 
tion”—a topic which he discussed in a 
very comprehensive and effective 
manner. Among the sources of agent 
recruiting he mentioned the following: 
personal contact method; recommenda- 
tions through bank connections and 
club, church and semi-social contacts. 
Mr. Reese stressed particularly the fact 
that men with previous sales experience 
are usually at an advantage. They know 
what a prospect is and they have some 
conception of motivation. Mr. Reese 
commented, in passing, to the effect that 
obviously there was no scientific for- 
mula in the selection of men, but that 
one guide he constantly keeps in mind 
is “What kind of an impression does 
this man make on me?” He mentioned 
particularly the importance in his mind 
of the man being able to finance him- 
self for at least a period of six months. 

Mr. McBratney had been assigned 
the topic “Practical Methods of Selec- 
tive Contacting.” He mentioned at the 
outset five basic ways of securing pros- 
pective agents: recommendations from 
members of the agency itself; circu- 
larization for nominations; personal 
contacts of the general agent and his 
assistants; agency’s reputation; miscel- 
laneous methods such as advertising, 
etc. In the development of his topic, Mr. 
McBratney made a suggestion as to 
the method of interviewing prospective 
agents. From his experience of the past 
seven years, he offered as one effective 
method of interviewing a _ three-inter- 
view method by three different officials 
of the agency. In this three-interview 
system, the prospective agent would be 
acquainted with life insurance, its sales 
possibilities, its future possibilities and 
its method of financing. 
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Promotions Announced by 


Aetna (Fire) Ins. Co. 


T. F. Buchanan and H. R. Tomlin- 
son Made Secretaries and Two 
Field Men Become Asst. Sec- 
retaries 





Two assistant secretaries have been 
promoted to the office of secretary of 
the Aetna (Fire) Insurance Company 
and its subsidiary, the World Fire and 
Marine Insurance Company, and two 
field men have been called to the home 
office to become assistant secretaries of 
both companies, it was announced Tues- 
day. Thomas F. Buchanan and Henry 
R. Tomlinson were the assistant secre- 
taries advanced to the higher offices, 
and State Agent Robert S. Garvie of 
Rochester, N. Y., and Special Agent 
Gordon Kyle of Richmond, Va., were 
the field men newly appointed to the 
official staff. 

These elections were made to fill two 
vacancies in the official staff caused by 
the promotions last month of J. Ross 
Stewart and Jesse M. Waller from sec- 
retaries to vice-presidents. 

Mr. Buchanan has earned country- 
wide recognition in fire insurance cir- 
cles as an authority on losses and ad- 
justments, and his writings on this and 
related subjects have been widely 
quoted. He came to the Aetna in 1923 
as state agent for Connecticut and 
western Massachusetts. He was 
brought to the home office in the capaci- 
ty of general adjuster for the Aetna 
and the World, in 1928, and two years 
later elected assistant secretary. 

Secretary Henry R. Tomlinson, a life- 
long resident of Hartford, has been an 
employee of the Aetna for more than 
35 years and an assistant secretary 
since 1930. He entered the Aetna em- 
ploy as a mail clerk and was made an 
examiner in 1902. In 1923 he was made 
agency supervisor of the southern de- 
partment. 

Robert S. Garvie is a young Hart- 
ford man who has done notable work in 
New York State for the past ten years. 

In April, 1923, he joined the Aetna as 
special agent for western New York 
State. Later he was made state agent 
for the same territory, and in 1928 
supervision of the automobile business 
was added to his other responsibilities. 

The new assistant secretary for the 
southern department, Gordon Kyle, is 


Anderson to Be Retired 
by the "Liverpool" Group 
Pacific Coast Manager Will Be Suc- 


ceeded by Ray Decker; F. H. Farr 
Also Retiring From the "Royal 





The retirement of two officials in the 
Pacific Coast departments of the Royal- 
Liverpool groups of companies has 
been announced by Harold Warner, 
United States manager of the Royal 
Insurance Company, Ltd., and of the 
Liverpool & London & Globe Insurance 
Company, Ltd. 

Thomas H. Anderson, Pacific Coast 
manager of the Liverpool & London & 
Globe and its affiliated companies, the 
Star Insurance Company of America 
and the Federal Union Insurance Com- 
pany, having reached the retirement 
age, has requested that he be relieved 
of his duties and the directors of the 
company have agreed. His retirement 
will become effective March 31, 1934. 
Ray Decker, manager of the Pacific 
Coast department of the “Royal group” 
of companies, also assumes manage- 
ment of the “Liverpool” group at that 
time. 

F. H. Farr will retire from active 
service as assistant manager of the 
Pacific Coast department of the Royal 
and its subsidiary companies, effective 
Dec. 31, 1933. He will be succeeded by 
W. G. Rich, who occupies a similar posi- 
tion with Liverpool & London & Globe. 
Mr. Farr has served the Royal in vari- 
ous capacities for nearly 40 years, as- 
suming his present position as assistant 
manager in 1926. 

In advising the agents and brokers 
of Mr. Anderson’s approaching retire- 
ment, Mr. Warner says in part: 

“This severance of a_ relationship 
which has extended over so long a 
period cannot be contemplated without 
a feeling of sincere regret, for it means 
the termination of an association of 
over 42 years, during which time Mr. 
Anderson has come to be regarded as 
one of the outstanding figures in his 
chosen field. By his charming person- 
ality and unusual ability he has won 

(Concluded on page 25) 








a native of Lynchburg, Va. In May, 
1924, he joined the Aetna as special 
agent for the state of Virginia and four 
years later he was appointed to a like 
position for the World Fire and Marine 
Insurance Company. 


Farm Fire Loss for 1933 
Placed at $100,000,000 


Moving Pictures and Other 
Methods to Spread Informa- 
tion on Fire Prevention in 
Rural Districts 


The Chamber of Commerce of the 
United States announces that at the 
joint meeting of the Agricultural com- 
mittees of the National Fire Waste 
Council, affiliated with the Chamber of 
Commerce of the United States and the 
fire protection committee of the Na- 
tional Fire Protection Association held 
in Chicago last week, it was estimated 
that farm fire losses would amount to 
approximately $100,000,000 in 1933. 
This figure was based on reports avail- 
able from the United States Depart- 
ment of Agriculture and insurance 
companies. 

The meeting was widely attended by 
representatives from organizations in- 
terested in the farm fire waste prob- 
lem. Members of both committees 
joined in this field. New projects now 
under way or about to be started were 
discussed. A scenario for a motion pic- 
ture dramatizing a farm fire waste 
story has been prepared. Typical haz- 
ards will be shown in this picture, as 
well as how they may be eliminated at. 
small cost and with little attention. A 
number of channels are available which 
will be used in getting this picture be- 
fore the farm families. Members of 
the committees, in collaboration with 
the Underwriters’ Laboratories, ar- 
ranged for a fire prevention exhibit at 
the stock yards during the live stock 
show. Considerable interest was shown 
in this exhibit, which included various 
types of spark arresters, fire extin- 
guishers and other equipment. Dur- 
ing the coming year a practical fire 
prevention program will be developed 
for the 4-H Clubs. Definite steps also 
were taken to interest the agricultural 
colleges throughout the country. 

One of the high-lights of the meet- 
ing was an address by W. D. James, 
a manufacturer from Ft. Atkinson, 
Wisconsin, who gave an illustrated ad- 
dress on barn fires and new develop- 
ments in barn construction. 

The morning session was presided 
over by Dr. D. J. Price, of Washing- 
ton, and the chairman of the afternoon 
session was Ira D. Goss, of Chicago. 
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Death of C. D. Livingston 


The many friends of Chartes D. Liv- 
ingston were shocked to hear of his 
sudden death near Mottville, Mich., on 
Monday. Mr. Livingston was on his 
way from his home in Detroit to Chi- 
cago to meet a number of local fire in- 
surance leaders. He was stricken with 
a heart attack and died shortly after 
at a farm house. 

Mr. Livingston, who for seven years 
had been insurance commissioner of 
Michigan and was a past president of 
the National Convention of Insurance 
Commissioners, was widely and favor- 
ably known by insurance men the coun- 
try over. He resigned his commissioner- 
ship last February and soon after be- 
came president of Lloyds Insurance 
Company of America in New York. He 
was in attendance at the meeting of 
the National Convention of Insurance 
Commissioners held in New York last 
week and at that time in talking with 
a Spectator representative stated that 
he had several plans under considera- 
tion for the future because of the 
failure of Lloyds a short time ago. 

Before Mr. Livingston became insur- 
ance commissioner of Michigan, he had 


Thorsen & Ritchie, Inc. 


The insurance brokerage firms of 
Thorsen & Thorsen, Inc., and F. W. 
Ritchie & Co. Inc., have merged under 
the title of Thorsen & Ritchie, Inc., and, 
effective on or about Dec. 15th, will 
move to their new offices at One Park 
Avenue. 

The officers will be as follows: J. 
Mitchel Thorsen, president; Frank W. 
Ritchie, vice-president; Raymond R. 
Beatty, vice-president; Leslie N. 
Bruchs, treasurer; Frank de Mercado, 
secretary; Leslie A. Shepherd, assistant 
secretary. 


Heads Arkansas Agents 


J. R. Donham was elected president 
of the Arkansas Association of Insur- 
ance Agents to fill out the term of his 
late associate, Victor S. Pearson. 








for twenty-five years been engaged as 
a local agent, rater, special agent, state 
agent and general agent, successively, 
for the Royal Exchange Assurance. 
He was also a past president of the 
Michigan Fire Underwriters Associa- 
tion. 


Anderson to Be Retired 
By the "Liverpool Group 
(Concluded from page 24) 


the friendship, confidence, and respect 
of all with whom he came in contact. 
We feel sure you will join us in wishing 
him much happiness in the years to 
come.” 

Mr. Anderson has spent his entire 
career in the insurance business, Dur- 
ing that time he not only rose to a posi- 
tion of influence in the councils of the 
companies he has so ably and loyally 
served for so many years, but he has 
devoted his not inconsiderable talents 
to the betterment of the insurance busi- 
ness as a whole. The regard in which 
he is held by the fraternity is testified 
to by the high positions to which he 
has been elevated, having served as 
vice-president of the National Board 
of Fire Underwriters, president of the 
Fire Underwriters Association of the 
Pacific, president of the Board of Fire 
Underwriters of the Pacific, president 
of the Insurance Federation of Cali- 
fornia, and president of the Pacific 
Coast Adjustment Bureau recently ab- 
sorbed by the Fire Companies’ Adjust- 
ment Bureau. 
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Agents have helped each other. 


SFG oliday & reetings 


to our 


cAgents and Friends 
cA in all, it has not been a bad year for the mem- 


bers of The American ‘family’: as a matter of 
fact, the Group shows a substantial increase in premium 
volume. This means that things have improved for our 
Agents because our success is naturally linked with theirs. 
Of course, such a situation doesn’t merely happen: it is 
caused. We believe that personal attention in the matter 
of assisting the Agent to increase his business is one of 
the paramount duties of the Company. That business is 
better with us is proof that our Companies and their 





“he American Group 


FIRE COMPANIES 


Newark, New Jersey 
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Sixty Day Rule 
Stands 


No change in the so-called sixty-day 
loss payment rule will be recommended 
at the present time by the executive 
committee of the National Board of 
Fire Underwriters, it was announced 
by the committee last week. The com- 
mittee stated that it would give the sub- 
ject further study. At present, under 
the recommendation, the companies are 
advised to defer payment of fire losses 
in excess of $500 aggregate loss to the 
assured for the period named in the 


company’s policies. In most States the 
standard policies provide for payment 
sixty days after receipt of proof of loss, 


should be continued, amended or re- 


scinded. 


although those of a few States provide A Book on 


for a shorter period. As amended, ef- 
fective May 15, the recommendation 
does not apply to automobile collision, 
property damage, tornado, windstorm, 
earthquake, hail, rain and conflagra- 
tion losses. The meeting of the ex- 
ecutive committee had been preceded 
by a questionnaire sent out by the Na- 
tional Board several weeks ago to mem- 
ber companies requesting their opinion 
to whether the recommendation 


as 
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Investments 

“The Practical Application of Invest- 
ment Management,” by Dwight C. Rose 
of Brundage, Woodward, Story & Rose, 
investment counsel, just published by 
Harper & Bros., is a book that should 
prove of value to all who are inter- 
ested in or engaged in the handling of 
money for investment purposes. Mr. 
Rose is the author of “Scientific Ap- 
proach to Investment Management,” 
which was published in 1928. In his 
present book he supplements that book 
with a more extended study of invest- 
ment in the last five years and sets 
forth a constructive program for long- 
time investment which has been tested 
by four depression years. The book is 
plentifully supplied with charts. 


Dues to Be 
Increased 

Among the many features of what 
may well be termed Insurance Week in 
New York was a meeting of the In- 
surance Advertising Conference last 
Wednesday at the Pennsylvania Hotel. 
The speakers were Henry E. North, 
vice-president of the Metropolitan Life, 
and D. C. Forbes of Forbes Magazine. 
Following the luncheon, the afternoon 
session was devoted to informal discus- 
sion. 

One of the matters 
that of the annual dues, and it was de- 
cided to increase these for Class A 
members from $10 to $25 and also to 
limit Class A membership to one rep- 
resentative of each company. Dues for 
secondary members are to be $5 a year. 


discussed was 


Ohio Millers 
Mutual Reinsured 


The Central Manufacturers Mutual 
Insurance Company of Van Wert, Ohio, 
has reinsured all the outstanding poli- 
cies of the Ohio Millers Mutual Insur- 
ance Company, which has been located 
in Van Wert and under the same man- 
agement as the Central for the past six 
years. Judge Charles T. Warner, su- 
perintendent of insurance of Ohio, has 
approved the reinsurance agreement. 
President C. M. Purmort of the Central 
Manufacturers states that the affairs 
of the Ohio Millers were in splendid 
shape, but the trend of the times being 
toward larger and stronger companies 


The Spectator, December 14, 1933 








Page 27 





—— 





EVENTS — 


FIRE 


COMMENT 


+ | 








with nation-wide service, the consolida- 
tion was deemed to the best interests 
of the policyholders and the agents. 


Valuations 


in Canada 

George D. Finlayson, superintendent 
of insurance of the Dominion of Can- 
ada, has announced that the Minister 
of Finance has authorized the following 
basis of valuation of securities for the 
gnnual statements to be filed with the 
department as of Dec. 31, 1933: 

1. For bonds and debentures: 

(a) held on Dec. 31, 1932, and not 
since disposed of and not in de- 
fault or intrinsically depreciated 
since the said date, the author- 
ized values as at Dec. 31, 1932; 
acquired since Dec. 31, 1932, and 
not in default or intrinsically 
depreciated since the date of 
acquisition, the purchase price 
with any adjustment thereof 
through the interest account up 
to Dec. 31, 1933; 
other than those mentioned in 
(a) and (b) above, the ascer- 
tained values as at Dec. 31, 
1933, or at a date not more than 
sixty days before the said date. 
preferred and common stocks: 
held on Dec. 31, 1932, and not 
since disposed of and not obvi- 
ously intrinsically depreciated 
since the said date, the values 
authorized for use Dec. 31, 1932; 
acquired since Dec. 31, 1932, 
and not obviously intrinsically 
depreciated since the date of 
acquisition, the purchase price; 
other than those mentioned in 
(a) and (b) above, the ascer- 
tained values as at Dec. 31, 
1933, or at a date not more than 
sixty days before the said date. 


(b 


_— 


~— 
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2. For 


(a) 


(b) 


— 


(ec 


John Ashmead's Dog 
Asks a Question 


John Ashmead, who handles the ad- 
vertising and publicity matters of the 
Phoenix Insurance Company of Hart- 
ford and also edits the monthly house 
organ, The Phoenix, is an artist as well 
as a writer. One of the most attractive 
covers we have seen on a company house 
organ is that of the recent number of 
The Phoenix which, together with the 
caption, “Who Said Fur Insurance?” 
shows the questioner, a dog, drawn by | 
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| carry on very well. 


SMOKE 


By RALPH REED WOLFE 


AST week was a poor time, at least 
L so far as I was concerned, for the 
conduct of any extensive researches 
concerning fire insurance here or 
abroad. Instead, I spent most of my 
days in studying how the other half, 
that is, the life insurance men, carry 
on, and my conclusion is that they 
Of course, when 
it came to the National Association of 


| Insurance Commissioners, fire and cas- 


ualty as well as life matters were dis- 
cussed. But a considerable part of 
these discussions were done in that 
horror to journalist, executive sessions, 
and so I’m sure I missed a great deal. 


| However, when it came to the twenty- 


seventh annual convention of the Asso- 
ciation of Life Insurance Presidents, 
the annual two-day meeting of the 
Association of Life Insurance Counsel 
and the annual meeting of the Insur- 
ance Federation of America, Inc., there 
was enough and to spare. 

T would be easy to mention a number 
i of features that especially impressed 
me. But even to give an abridged cat- 
alogue of these would take more space 
than this column affords. But I am 
certain that everyone present felt, as 
I did, that it would have been difficult 
to imagine anyone presiding in a more 


| capable fashion over the deliberations 


| of the Association of Life Insurance 


“from life,” 


infer 
looking around a partly opened door. 
That much of the cover is reproduced 
above. On the cover the dog’s tongue is 


Mr. Ashmead, we 


red, but aside from that necessary 
omission the reproduction is a faith- 


ful one. 
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Presidents than did its chairman, Fred 
A. Howland. 
* * * 

REQUENTLY I have seen a man 0c- 

cupying a high position in one or an- 
other field of endeavor who thoroughly 
looked the part. Such was the late 
Bishop Niles of New Hampshire. So, 
too, is Cardinal O’Connell of Boston. 
President Harding was a splendid fig- 
ure of a man and the King of Sweden 
would attract attention even though he 
did not speak from a throne. Chair- 
man Howland, physically, looks as a 


| leader of men should look. He is tall, 
| dignified and handsome. 
| a voice most pleasing to listen to and, 


He also has 


when added to that is his ability to 
make even his extemporaneous remarks 


'and comments highly interesting and 


entertaining, I think there is little left 
to be desired. Vermont has reason to 
be proud of several of its sons and I 
am certain that Mr. Howland stands 
high in that list, even though he was 
born in the adjoining State of New 
Hampshire. 
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Insurance Course Lectures 


Julius P. Mayer, superintendent of 
the inland marine department of the 
Royal Liverpool Group, will deliver a 
lecture on “Deferred Payment and In- 
stallation Floaters” at the inland 
marine insurance course of the Insur- 
ance Institute of America, Inc., given 
under the auspices of the Insurance So- 
ciety of New York, Inc., at the New 
York Board of Fire Underwriters, 85 
John Street, next Tuesday. There will 
be no lecture in this course during the 
following week. In the fire course, 
which is held each Monday, the meet- 
ing next week will be devoted to a quiz 


under the direction of A. C. Hutson, 


of the Na- 
of Fire Underwriters. 


assistant chief engineer 
tional Board 





R. D. Harvey 


Richard D. Harvey, formerly United 
States manager of the Royal Exchange 
Assurance, died last week at Danville, 
Ill. Following an insurance career 
which began in 1882, Mr. Harvey in 
1905 was appointed assistant manager 
of the Royal Exchange when U. C. 
Crosby became United States manager 
of the company. When Mr. Crosby re- 
tired in 1911, Mr. Harvey succeeded 
him and held the position until the end 
of 1919, when he retired. He was 75 
years of age. 


Charles T. Monk Heads 
Philadelphia Agents 


Charles T. Monk, of C. T. Monk and 
Company, chairman of the agents’ com- 
mittee treating with the companies on 
the Philadelphia suburban commission 
question, was elected president of the 
Philadelphia Insurance Agents Asso- 
ciation at the annual meeting of the 
organization. He succeeds John K. 
Payne, of Hare and Chase, who was 
elected a director with a one-year term. 

Richard Cross, of L. M. Addis & 
Company, was elected vice-president, 
and Howard H. Kenney, of Young and 
Kenney, Inc., was reelected secretary- 

treasurer. 








In addition to Jack Payne, 
W. S. Detweiler and B. F. 
Herkness were elected direc- 





tors for one year and Walter 
Chase, George Rowland and 
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George H. Smith were elected 
directors for two years. 
The meeting voted to ex- 














Unrbaine gre Snourance Co. 


“Paro, France 


FIRE REINSURANCE 


Sound reinsurance is always 


essential and the present times 


merely emphasize this fact 


Fire Reinsurance Only 


tend the term of the ultima- 
tum to the companies, which 
was to have expired Dec. 1, 
so as not to embarrass Otho 
Lane, president of the Fire 
Association, who is chairman 
of the company committee 
now dealing with the agents 
in an effort to effect an agree- 
ment on the Philadelphia and 
suburban commissions. 





Clarence A. Cook Honored 


Clarence A. Cook was 
honor guest recently at a 
surprise luncheon at the 
Columbia Club in Indiana- 
polis given by Indiana repre- 
sentatives of the Fidelity 
Phenix Fire Insurance Com- 
pany of New York to cele- 
brate the completion of 
forty years as Indiana gen- 
eral agent for the company. 
Mr. Cook received a watch 
and a bouquet of forty roses. 
The company was repre- 
sented by E. A. Henne, a 
vice-president, who presided, 
and Charles A. Alexander of 
the Western department of 
Chicago. 





FESTER. FOTHERGILL -HARTUNG 


United States Manag 


0 William St. 


New “New York City 


The Hartford Fire Insur- 
ance Company has declared 
the regular quarterly divi- 
dend of 50c. a share, payable 
Jan. 2, 1934. 
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Sixteen Fewer Casualty 
Companies in New York 


Departmental Report to Legisla- 
ture on 1932 Business Reflects 
Mergers and Liquidations 


George S. Van Schaick, superinten- 
dent of insurance of New York, will 
issue shortly Part III of his 1933 re- 
port to the Legislature. This volume 
deals mainly with the casualty or mis- 
cellaneous lines of insurance and gives 
abstracts and tabulations of the 1932 
New York State, 53 
foreign companies 
such lines of 


business of 57 
other-state and 9 
authorized to transact 
insurance in New York. 
The total of 119 is a net 
16 for the year due mostly 
and liquidations. Of the 
panies 23 are mutuals of New York 
and 9 are mutuals of other states, but 
the enumeration does not include life 
companies doing accident and health 
business in connection with life. 


decrease of 
to mergers 
total com- 


Of the various coverages afforded, 
automobile liability and workmen’s 
compensation stand in the lead for 


volume well above the hundred-million 
premium mark, and fidelity-and-surety, 
health-and-accident coverages are next 
in order. 

Casualty companies reporting to 
New York on Jan. 1, 1933, had total 
assets of $1,224,771,642, not including 
assets of the life departments of those 
companies which do _ accident-and- 
health business in addition to life. 

Liabilities, excluding capital, amount- 
ed to $932,596,538 and capital invested 
totaled $126,396,828, leaving a net sur- 
plus of $165,778,267. 

The total income for 1932 was $782,- 
817,109, a decrease of $83,891,104 for 
the year. Of the total, income from 
premiums was $625,681,728 and com- 


pares with $751,870,473 for 1931 as 
follows: 

1921 1932 
Auto liability .......... $216,160,269 $195,842,454 


120,839,203 
73,712,406 
70,064,338 
59,714,456 
55,154,741 


Workmen's compensation 162,666,547 
Fidelity and surety..... 
Accident and health.... 
Auto property damage. . 
Liability (not auto).... 





62,506,914 


Burglary and theft...... 32,148,098 26,542,640 
ff. eae 11,234,781 9,596,652 
Boiler and machinery... 11,195,557 7,501,648 
Damage and _ collision 

ay eee 2,982,275 2,318,220 
Credit and all other 

GED ides ékaa scenes 6,190,715 4,394,970 


If 1932 accident and health premiums 
of life companies be added to those of 
casualty companies, the total accident 
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H. J. Hewitt, National 
Surety Executive, Dies 

Hubert J. Hewitt, vice-president and 
secretary of the National Surety Cor- 
poration, and an official and employee 
of that company and its predecessor, 
the National Surety Co., for more than 
35 years, died last week at his home in 
New York of pneumonia. Mr. Hewitt 
was 56 years of age. A cold, contracted 
after attending the Notre Dame-Army 
football game on December 2, was be- 
lieved to have led to Mr. Hewitt’s 
death. Although not in the best of 
health he was at his office on Tuesday. 
His death was a great shock to the 
officers of the National Surety Corpo- 
ration, all of whom expressed their 
sympathy. Vincent Cullen, president 
of the company, said: 

“The death of Mr. Hewitt is a great 
loss to his company, not only because 
of his long service, but because of the 
deep affection that all had for him. I 
consider Mr. Hewitt one of my close 
friends and it is as great a personal 
loss to me as it is to the corporation.” 

Mr. Hewitt was born in Warwick- 
shire, England, in 1877, and came to 
this country when he was 20 years of 
age. His first job here was as file clerk 
with the National Surety Co., which 
was organized the year he arrived. He 
worked in the fidelity and registration 
departments and finally was put into 
the accounting department. Next he 
was appointed auditor of the company 
and later became its treasurer. The 
last two promotions were in recognition 
of some excellent work he did in sift- 
ing shortages. In 1911 he was elected 
secretary of the company and later be- 
came vice-president and secretary. 








and health premiums will be $92,532,- 
252. 

The total disbursements for 1932 
were $765,594,909, of which amount 
$377,686,073 was for losses and $71,- 
217,150 for investigation and adjust- 
ment of claims. 

The total premiums received by these 
companies in New York State during 
1932 were $169,329,515; total loss 
claims paid in New Yerk, $98,002,157. 

The present volume includes, also, the 
1932 reports of title and mortgage 
guaranty companies with assets of 
$318,340,008; liabilities, $104,851,268; 
income, $54,067,505; disbursements, 
$63,844,823. 


Plan of National Surety 
Rehabilitation Ratified 


Disposition of Kenlon Coal Suit 
Assures Constitutionality of 
Van Schaick's Method 





The plan, under which the National 
Surety Company was taken over for re- 
habilitation by Superintendent of In- 
surance George S. Van Schaick on 
April 29, 1933, has been upheld by the 
Appellate Division, First Department, 
in a unanimous decision. The opinion 
was written by Justice Francis Martin 
and concurred in by Presiding Justice 
Edward R. Finch and Justices Edgar 
S. K. Merrell, James O’Malley and 
Irwin Untermyer. 

The effect of the decision, according 
to Superintendent Van Schaick, is not 
only to ratify the plan which had been 
originally approved by Justice Alfred 
Frankenthaler of the New York Su- 
preme Court, New York County, but 
also to assure continuance of the re- 
habilitation program which has been 
under way since last April. The cre- 
ation of the National Surety Corpo- 
ration as an important phase of the re- 
habilitation program is thus approved 
by the Appellate Division. 

The Kenlon Coal Company, Inc., had 
appealed from an order entered by the 
Supreme Court denying its application 
for an order to modify the rehabilita- 
tion order. The appellant particularly 
sought to have stricken from the order 
the authority given the Superintendent 
of Insurance to adopt the plan, to en- 
join the execution thereof and to re- 
quire the reconveyance of all assets 
transferred in connection with the or- 
ganization of the National Surety Cor- 
poration. The questions before the Ap- 
pellate Division, according to the opin- 
ion, were whether the plan shou!d be 
allowed to operate subject to certain 
reservations in the form of protective 
modifications in detail or whether the 
operation of the plan should be en- 
joined and the National Surety Com- 
pany thrown into liquidation. 

After pointing out that the Superin- 
tendent of Insurance has had for years 
the right to rehabilitate insurance com- 
panies under Section 63 of the Insur- 
ance Law which was repealed in 1932 
when the present Article XI of the In- 

(Concluded on page 32) 
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Indirect Approach 
Via Children 


Impressing the advantages of cas- 
ualty coverage on the child from four 
to six would seem very much like play- 
ing the long shots. However, there are 
a growing number of advertising men 
who have a full appreciation of the fact 
that one of the most certain roads to 
the consciousness of the parent is 
through the child. (Make believe that 
parenthood isn’t one series of casualty 
risks!) 


Finding himself with a sheaf of at- 
tractive cartoons by Charles Forbell al- 
ready used in Aetna advertising on his 
hands, Stanley F. Withe, of Aetna Cas- 
ualty and Surety Company, has made 
a human and effective use of them by 
binding them up very attractively as 
“An Aetna Cartoon Album” for the 
young artists of the family. There are 
fourteen 8% x 11 inch pages, each with 
an enlarged cartoon in black duo-tone, 
together with a small colored reproduc- 
tion for suggested treatment. 

What a boon to Young America; and 





SPECIALIZATION 


means more efficient service 


to both agents and clients 


FIDELITY ann DEPOSIT 
COMPANY OF MARYLAND 


Exclusively 
FIDELITY AND SURETY BONDS 
BURGLARY - ROBBERY ~ FORGERY 
AND PLATE GLASS INSURANCE 





does the writer of this notice know of 
one small son just turned half past 
four that will be busy with his crayons 
during the coming week-end? Un- 
fortunate indeed is the recipient of one 
of these albums who hasn’t at least one 
youngster of his acquaintance to whom 
it can be handed. 


Fidelity & Deposit Club 
Makes Good Showing 

As a business-getter, “The Velvet 
Club” of the Fidelity and Deposit Com- 
pany, an exclusive organization com- 
posed of field offices, is showing good 
results this year. Membership is lim- 
ited to those offices which before the end 
of the year write more business than 
during all of the preceding year. 

To date, nine of the F & D’s field of- 
fices have qualified for membership in 
the 1933 “Velvet Club.” The Hartford 
and Washington, 0D. C., offices were the 
first to go over the top, both on Aug. 25. 
Then followed Chicago, Aug. 31; Mem- 
phis, Oct. 26; San Francisco, Oct, 26; 
Helena, Oct. 31; Buffalo, Nov. 1; New 
Orleans, Nov. 11; Denver, Nov. 13. 


Ratio of Auto Deaths to 
Personal Accident Claims 


Of the 17 death claims under per- 
sonal accident policies of The Travelers 
Insurance Company, in October, six, 
which is about the usual proportion, 
were caused by automobile accidents. 
They happened briefly as follows: 

Car turned turtle—was struck by an- 
other car. 

Car ran off road down 100-ft. 
bankment. 

Car crashed into bank and wrecked. 
Insured had been placing advertising 
signs; a two by four stake was driven 
through back of seat into insured’s 
body. 

Car crashed into another car. 

Car collided with a truck. 

Car skidded and turned over. 

There were two other accidents in 
which the automobile was involved as 
follows: Insured driving motorcycle 
crashed head on into automobile. In- 
sured getting off street car was struck 
by an automobile. 

A recent issue of The Travelers Pro- 
tection in citing the October death 
claim records under personal accident 
insurance, said further: “It would be 
contrary to the law of probabilities, 
considering the large number of auto- 
mobiles and their extensive use, if 
deaths due to automobile accidents 


em- 
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were any less than they are in propor- 
tion to all accidental deaths, but there 
can be no dodging the fact that any of 
these automobile fatalities could have 
been avoided by the exercise of reason- 
able care in driving.” 


Fair Competition Code 
for the State of Utah 


Governor Henry H. Blood has signed 
the “Code of Fair Competition for the 
Insurance Industry for the State of 
Utah.” The definition of an agent and 
the filing of rates are the only prin- 
cipal changes in the original draft. The 
amended code requires all companies to 
file their rates with the insurance com- 
missioner’s office and a 15 days’ notice 
of any change in such rates. Instead of 
refusing to regard anyone as an agent 
who does not write his own policies, 
the amended code permits this where 
the policy of the carrier does not pro- 
vide for the writing of policies by its 
agents. The code has received the ap- 
proval of all types of agents and car- 
riers. All the insurance 
business, including life, are covered by 


branches of 


the code, which is to be administered by 


the Utah Insurance Council, to consist 


of 13 members, four representing fire, 


four casualty and surety and five life 
representatives. 


Business Manager Appointed 
by Illinois Association 


The Illinois Association of Insurance 
Agents at its recent annual meeting 
approved plans for an intensive develop- 
ment and membership campaign de- 
signed to place that association to the 
fore among the several State associa- 
tions of agents. As of the first 
steps in preparation for this campaign, 
President Alvin S. Keys of the Illinois 
Association announces that E. M. Ac- 
kerman of Chicago has been appointed 
business manager, in which capacity he 
will assist the officers in a reorganiza- 
tion of the association and help direct 
the membership drive. In this work he 
will be closely associated with Shirley 
E. Moisant of Kankakee, secretary- 
treasurer of the Illinois Association, a 
post Mr. Moisant has faithfully filled 
for many years. 

Mr. Ackerman, for the past five years, 
has been secretary-treasurer of the In- 
surance Federation of Illinois, and he 
will continue as secretary of that or- 
ganization. In order to relieve him of 
the many details connected with the 
office of treasurer while he is engaged 


one 
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in the agents’ association activities, the 
Federation executive committee has 
named as treasurer M. P. Fisher, as- 
sistant manager in Chicago for the 
United States Fidelity & Guaranty 
Company. 

In cooperating with the agents’ as- 
sociation Mr. Ackerman will devote 
much time to the work of the member- 
ship committee of which Frank M. 
Chandler, Chicago manager of Jones & 
Whitlock, Inc., was recently named 
chairman. Mr. Chandler is also presi- 
dent of the Federation of 
Illinois. 

Mr. Ackerman has had considerable 
experience in organization work and 
prior to going with the Insurance Fed- 
eration of Illinois he spent 15 years in 
insurance newspaper work. 


Insurance 


Members of Jury 
Get Signals Mixed 


Walter 
Mrs. 


Conrad of 
Doris 


Although 
ville, Ill., sued 


The THIRD PARTY 


| 


By Dick JOHNSTON 


ve whether it be of the sort 


Belle- 
Henderson, | 


also of Belleville, for only $5000 dam- | 


ages for injuries received last January 
when his motorcycle collided with an 
automobile owned by Mrs. Henderson 
a jury in the St. Clair County Circuit 
Court, at Belleville, brought in a ver- 
dict of $17,500 damages. When Cir- 
cuit Judge Alfred D. Riess pointed out 
the mistake the jurors retired again and 
changed the award to $5000. Evidence 
was that the Henderson car was parked 
without lights. Conrad’s right arm and 
leg were broken in the crash. The fore- 
man of the jury explained it has been 
their impression Conrad _ sued for 
$25,000. 





These Local-Agency- 
Minded Companies 
originated the slogan, 
“Consult your Agent 
or Broker as you 
would your Doctor or 
Lawyer.” 


United States 
Fidelity & Guaranty Co. 


with which is affiliated 
Fidelity and 
Guaranty Fire Corp. 
Home Offices: Baltimore, Md. 











associated with stock company 
property insurance or of any other 
description, has certain definite aspects 
which determine its value. These 
aspects, because of their nature, have 
interesting possibilities for exploitation. 
The average American is perfectly will- 
ing to pay good money for service 
rendered—willing, that is, if he feels 


that he is getting good service. In re- 
cent years he has become more and 


more discerning as to the quality of 
the service for which he is expected to 
pay. The reason for this is merely 
because he is counting all costs more 
closely. There has been no diminish- 
ment in the demand for good service. 


N illustration of the attitude toward 
good service may be found in the 
practice of tipping in restaurants or in 
other places where there is opportunity 
for the purveying of personal service. 
The patrons of a restaurant do not ac- 
cept the custom of tipping as an im- 
personal levy upon their pocketbooks. 
The majority of them carefully weigh 
value received in the form of good ser- 
vice and tip accordingly. If they are 
waited upon capably and solicitously, 
they are pleased to leave the formal 
sum under their plate, and often, if 
impressionable, they will be tempted to 
extravagance beyond the bounds of 
good taste. Invariably, if pleased by a 
certain person’s service, they will seek 
that person’s service on their next visit. 
But if they are displeased, they seek 
elsewhere. 
SSENTIALLY, appeals to 
the vanity of human nature. It is 
closely related to the current standard 
of living of a people. As far as service 


service 


| is concerned, stock companies selling 


property insurance are in a_ position 
similar to restaurants. If they would 
compete with other stock companies in 
the same line of business, they would 
have to choose agents and cooperate 
with the agents to render service 


| definitely satisfying to their clients. If 
| they would compete with mutual com- 


panies, they would have to prove the 
value of service rendered, or else see 


| their clients drifting to the Automat 


or cafeteria type of company. Im- 
proved service and the proper advertis- 


| ing of that service would solve many 


problems. 
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Annual Christmas Party 


The Casualty and Surety Club of 
New York will hold its annual Christ- 
mas party this evening at the starlight 
roof of the Waldorf-Astoria Hotel. Fol- 
lowing the reception at six o’clock, din- 
ner will be served. An entertaining 
program has been arranged. 
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Philip H. Wilbour 


Philip H. Wilbour, insurance com- 
missioner of the State of Rhode Island 
from January, 1917, to December, 1932, 
died last week at his home in Little 
Compton, R. I. He was 77 years of 
age, and had been in failing health 
for some time. 
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Rehabilitation Ratified 
(Concluded from page 29) 


surance Law relating to rehabilitation 
and liquidation of insurance companies 
was enacted, the Court held the present 
rehabilitation provisions to be consti- 
tutional. 

It was stated that the Legislature 
had the power to permit the Superin- 
tendent of Insurance to liquidate or 
rehabilitate insurance companies but 
the extent to which that power shall 
be used must be supervised by the 
courts. 

“Rehabilitation under the direction of 
the court may not be set aside,” the 
opinion declared, “unless there is proof 
of abuse of discretion or gross in- 
equity. Much of the recent Federal 
and State legislation and administra- 
tive acts such as the Reconstruction 
Finance Corporation to assist banks, 
mortgage loans institutions and other 
classes of financial and commercial or- 
ganizations, and the Home Loan Act, 
have all been designed to prevent liqui- 
dation, thereby mitigating the rigors of 
the depression. 

“The Superintendent of Insurance 
chose to rehabilitate the old National 
Surety Company by approving the or- 
ganization of the new corporation and 
by exercising his powers as its statu- 
tory receiver in so far as its frozen 
assets were concerned. He acted under 
Article XI, Insurance Law, and Chap- 
ter 40, Laws of 1933, which are valid 
enactments. It is well settled that the 
legislature may enact a statute in 
broad outline, leaving to the executive 
to arrange the details.” 

The Court stated that “while it is 
true that one creditor or a few 
creditors may not be entirely satisfied, 
numerous other creditors and those 
dealing with the National Surety 
Company will most likely be saved mil- 
lions of dollars by the method of re- 
habilitation proposed by the Superin- 
tendent of Insurance. The plan sug- 
gested seems feasible and to be for the 
benefit of all concerned, especially the 
creditors.” 


American Motorists 
Increases Dividend 

* +he American Motorists 
Insu " Chicago, have 
voted an increase in the dividend rate 
on capital stock of the company from 
45c. a share to 60c. a share, effective 
with the fourth quarterly dividend for 
1933, payable on Jan. 1, of next year. 


The Spectator, December 14, 1933 
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Plate Glass Rates 
Up in Cleveland 


Insurance premium rates for certain 
sizes of plate glass have been increased 
as a result of a recent advance in 
Cleveland glaziers’ charges for replace- 
ments, it was announced Tuesday by 
the National Bureau of Casualty and 
Surety Underwriters. The increases 
approximate 12 per cent. Only plates 
of 50 square feet or less will be affected 
by the new schedules, other sizes be- 
ing considered as covered by a revision 
last July. 

In a statement accompanying its an- 
nouncement, the National Bureau said: 
“It is the policy of our member com- 
panies not to revise insurance premium 
rates on any other basis than true ex- 
perience in the territories affected. 
Our companies have not been able to 
absorb the recent increases in plate 
glass replacement costs made _ by 
glaziers, because Cleveland loss condi- 
tions would not permit it. Consequent- 
ly, an advance in premium rates was 
dictated by conditions peculiar to the 
city itself.” 

Similar action has been taken for the 
same reason in San Francisco, Kansas 
City, Mo., and several New Jersey 


cities. 


Franklin Webster 


Funeral services for the late Frank- 
lin Webster, president of The Insur- 
ance Press and publisher of Industrial 
Insurance, who died suddenly Dec, 7 
at Brattleboro, Vt., were held Sunday 
at East Orange, N. J. 

Mr. Webster, who occupied a high 
place in journalistic achievement and 
was a leader in movements for the 
betterment of the business of insur- 
ance, was born Feb. 22, 1862, in La- 
Salle, Ill. He became assistant editor 
of the New York Chronicle in 1881, and 
editor in 1883. He established the 
Chronicle Fire Tables, long used as a 
guide to fire insurance experience and 
rating by insurance companies through- 
out the United States. He organized 
The Insurance Press in 1895, and pub- 
lished and edited it until 1927. He 
founded Insurance Engineering in 
1901, a monthly magazine devoted to 
the fire waste of the country and the 
means of reducing it:: 7” voFand 
published . th?- eas wards 
under the name of Safety Engineering 
1912 until 1921. He acted as secretary 
to the Committee on Organization of 
the Life Underwriters Association of 
New York, 1887. 
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Michigan Insurance Bill 


LANSING, MIcH., Dec. 11—The Mich- 
igan Legislature has completed enact- 
ment of some changes in the insurance 
code sought by Commissioner Charles 
E. Gauss and recommended for passage 
in Gov. William A. Comstock’s message 
to the special session. 

The chief change effected by the new 
act is to enlarge the usefulness of the 
department’s revolving fund for ex- 
aminations. Previously this fund could 
be used only to finance Michigan ex- 
aminers while engaged in examination 
of companies outside the state, the 
companies later reimbursing the fund. 
Under the amendment the department 


will be able to use the fund to employ 
special examiners to undertake exam- 
inations of Michigan companies. 

The other change in the law alters 
the reading of the section referring to 
premium taxes to provide specifically 
that renewal premiums shall be taxed 
the same as new ones. 

The governor has widened the scope 
of the present special session to permit 
consideration of an income tax refer- 
endum, a matter of considerable inter- 
est to companies and agents. Under 
the broad terms of the governor’s 
message constitutional changes would 
be referred to the voters which would 
permit a complete revision of the 
state’s taxation system. 
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AMERICAN SURETY 
COMPANY 


OF NEW YORK 
(Organized 1884) 


NEW YORK CASUALTY 
COMPANY 


(Organized 1890) 


e extend 
our most cordial 
greetings of the sea- 
son and best wishes 
for the New Year to 
our 15,944 agents; 
to all of our thou- 
sands of insurance- 
broker clients and 
to the other mem- 
that vast 
army comprising 


bers of 


the insurance fra- 
ternity. 











